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SALES IMPROVE IN SOME SECTIONS 


Buying of High Priced | 
Cars Resumed as Salon 
Gets Started at Chicago 


Attendance Is Highly Satisfactory and Interest 
Shown by the Public Forecasts 
Renewed Demand 


HICAGO, Nov. 10.—The sixteenth annual Chicago Auto- | 
mobile Salon entered its third day Monday with those | 
in charge of the event as well as the various exhibitors well | 
pleased over the interest created thus far. Attendance has| 
been highly satisfactory and sales of the exclusive custom | 
jobs have been reported, several being made, in fact, on | 


the opening day, Saturday. °*~— 

Mingling with buyers in large|ers and dealers. The latter group! 
numbers have been members of the | has been attracted to the salon not | 
automobile trade, both manufactur- | only by the lure of custom built | 
ae 7 — | bodies with many surprising de- | 
partures but also by the opportun- | 








ALFRED P. SLOAN DENIES 
THAT CHEVROLET PRICE 
REDUCTION COMPETITIVE 


of new cars, the Marmon V-16 and 
the Franklin series 15, soon to be | 


(Continued on Page 3) ' 







posed price reductions™ 
models of Chevrolet automobiles 
were in the nature of a competitive 


move was made Saturday by Alfred 
P. Sloan, president of the General 
Motors Corporation, of which Chev- 
rolet is a subsidiary. 

“The values built into these cars 
have resulted from outstanding de- 
velopments in manufacturing and 
design which have resulted in sav- | 
ings to the corporation,” said Mr. | 
Sloan. 

“It has also been one of the pol- 
icies of General Motors to pass such 
economies on to the public. This 


BATTERIES, 


LEVELAND, Nov. 


than in previous years, and is not a 
competitive move. The embodiment 
of increased value in a motor car 
is, in effect, a public dividend. This 
is not only economically sound, but 
it is also a sound business policy 
for the corporation, and will be so 
reflected in its operating results.” 


Both speakers showed that costs+¢ 
of manufacture are being lowered 
by changes in design and materials 
of manufacture. Both also stressed | 





Federal Aid Extended on 
9,349 Miles of Highway 


Special from A. D. N. Washington Bureau 
WASHINGTON, Nov. 10.—With , with local funds have been simul- 
the aid of Federal funds, the | | Speeuey iceproving rood. i 
forty-eight states and Hawaii com- | e tigures show that the mile 


" . |age improved during the year with | 
voted Snpeovensats on — —_ | Federal aid was divided into three | 
of Federal-ai ghways during the | classes:— 
fiscal year 1930, the United States; Seven thousand three hundred | 
Bureau of Public Roads’ recerds re- | and seventeen miles upon which no 
wae . iam Federal funds has previously been 

At e end o e year 9, spent, which were classified as} 
miles were in process of improve- | initially improved. 
ment and 3,469 miles were an-| Two thousand and eleven miles, 
py a Ly - A EE 
e US- | wi ederal aid, improved further 
bursed during the year on all active|by additional joint work of the 
road and bridge projects amounted | states and Federal government. 
to $75,880,963, or about $6,200,000 less| Twenty-one miles built in previ- 
than for 1929. : : ous years and since subjected to | 
There were mee mie of er traffic in excess of the anticipated 
ways in the Federal-aid system at | yolume, were reconstructed and im- | 
the close of the year, 84,012 miles of | proved, this mileage being the first | 
whieh mad: poen improved tape Fed-| to be so rebuilt under the Federal- | 
eral aid. e government’s opera- | aid plan. 
tone oe nenee ed ss Included in the initially improved 
ess than , 0 e system, el 
while the states and other agencies (Continued on Page 2) 











Special to the Automotive Daily News 


10.—Two of the formal addresses | 

presented before the sixth annual convention of the 
National Battery Manufacturers’ Association concluded here 
last week delved deeply into trends of battery manufacture. 
O. W. A. Oetting of the Globe-Union Manufacturing Com- 
action at this time is no different) pany, Milwaukee, discussed “Battery Manufacture as Influ- 
enced by Present Economic Conditions.” 
the Hood Rubber Company, Watertown, Mass., 
subject, “Battery Containers.” 


| Sparks from Detroit........ Page 2 

Editorial: “New Eras”...... Page 4 
Differential Discussions Page 4| 
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| New Things You Will See at the 


CHEVROLET PLANS CONDITIONS STILL SPOTTED; 
TURN SEEN EARLY IN 1931 


Survey Discloses Upturns Already Under Way in 
Various Cities; New Models Are 
Spurring Public Buying 


1,000,000 OUTPUT 
DURING NEXT YEAR’ 


Also Plans Commercial 
U nit on 157 - Inch | 
Chassis; Hudson Busy | 


By CHRIS SINSABAUGH 


a ee Nov. 10.—Pro-}| 
duction of 1,000,000) 
cars in 1931, with each month 
showing a 20 per cent. in-| 
crease in sales over those in| 
ithe preceding month is the 
mark set by the Chevrolet 
Motor Company. 

Eight hundred dealers and their 
bankers, all from the Detroit and 


at the first of the fifty meetings the 


EW YORK, Nov. 


10.—While there is evidence of im- 


provement in new car sales in some cities, it is appar- 
‘ent that nothing of a real upturn can be expected until after 


the end of this year. 


New models have helped business in 


* some cases. 


OIL MEN TO STUDY 
CURTAILMENT OF 
CRUDE PRODUCTION 


Chicago, Nov. 10.—Literally scores 


ity to study several advance exhibits | Flint zone, were told this last week | of committee, divisional and director 


sessions have held the center of the 


company will stage throughout the! stage here during the past three 


| ____ Continued on Page 9) ) 


“IN MANUFACTURE OF 


TOPIC OF TALKS 


John A. Smith of} 
took for his| 


the need of maintaining quality and | 
a high standard of service. 

“In any further economies that | 
| may be effected in the production 
of batteries,” pointed out Mr. Oet- 


ting, “we must not lose sight of one 
item, namely, performance in ser-| 


vice. 

“In our comparison of the bat- 
tery often years ago with that of| 
today we find that the battery to- 
day gives fewer months of service | 
| but better performance in terms of | 
| service. The service per mile is | 
| much lower than ten years ago.’ 

Mr. Oetting noted the tendency | 





(Continued on Page 2) 


TODAY 


N. S. P. A.-M. E. A. Show.Page 8 
How Dealer Uses Mail to Increase 
ONGEENT cs cadees oc sknctie Page 9 
REFERENCE TABLES 


Cumulative October Passenger 


Car Registrations ...... Pages 8, 9 
Passenger Car Equipment and 


CL sEVELAND, Nov. 





Accessories ...cccccees--- Page 10 


| days preliminary to ushering in the 


| eleventh annual meeting of the 
| American Petro‘eum Institute at the 
Stevens Hotel. 


The convention, so far as presene 


, 


tation of papers is concerned, will 


open tomorrow and end Thursday. 
Aside from the holding of various 
sessions, principally for the consid- 
eration and adopting of reports, to- 
day was devoted to registration of 
delegates. 

One of the most important topics 
on which the institute’s reactions 
will be secured is the suggestion of 
the Federal Oil Conservation 
Board’s committee on petroleum 
economics wherein a reduction in 
field and refinery production activ- 
ities has been suggested. 

A committee headed by J. Edgar 
Pew of Sun Oil Company, Phila- 
delphia, also made a survey of the 


| economic situation in the industry 


at the request of the _ institute’s 
board of directors for the period 
from October 1 of this year to 
April 1 of next year. The findings 
in the two reports are expected to 
facilitate the work of the industry 
greatly in solving current problems, 
chief among which is declared to be 
overproduction accentuated by a 


(Continued on Page 3) 


Surveys made over the week-end 
by Automotive Daily News represen- 
tatives in four cities reveal the above 


facts. Where sales have not gained 
recently, dealers are optimistic re- 
garding the future. Their stocks of 
both new and used cars are low, and 
in most instances they can see their 
way clear through the coming win- 
ter and expect to approach the sell- 
ing season in the spring in excellent 
shape. 


SAN ANTONIO, TEX,, Nov. 10.— 
Sales of new and used cars for 
October continued to show a slight 
on over previous menthe. 


dealers that November will io an 
even better improvement. Of par- 
ticular note is the good sale of the 
higher priced cars, a fairly reliable 
indication that the depression pe- 
riod is a thing of the past. The 
good showing of the Ford dealers 
and the general feeling of optimism 
among the dealers are dominating 
features of the month’s activities. 

Used car stocks continue low, with 
trade brisk. Practically every large 
dealership in the city had sales in 
excess of 75 used cars during Oc- 
tober, and many of them sold more 
than 100. Only two report more 
than thirty days’ supply on hand, 
and these expect to unload within 
the next week. 

Sales of individual makes for the 
month were as follows: Austin 1, 
Buick 42, Cadillac 8, Chevrolet 114 
(and 30 trucks), Chrysler 14, De 
Soto 5, Diamond T truck 1, Dodge 
Brothers 22, Durant 7, Ford 191 (and 
34 trucks), Federal truck 2, Frank- 


(Continued on Page 3) 


Joint M. E.A. N, S. P.A. Show 
Will Draw 5,000 Visitors 


10.—Opening 

of the joint trade show of the 
Motor Equipment Association and 
the National Standard Parts Asso- 
ciation in this city on Thursday of 
this week will find more than five 


| thousand visitors on hand, accord- 


ing to pre-show estimates in the 
trade. The entire capacity of Pub- 
lic Hall will be taxed. 

The combined show is being 
staged under the management of 
Herbert Buckman, manager and 
secretary of the Cleveland Automo- 
bile Manufacturers and Dealers As- 
sociation, who has had much ex- 
perience in handling automotive 
exhibitions. 

Exhibits by manufacturers of ac- 
cessories, replacement parts, service 





equipment, tools and supplies will 
constitute the largest collection of 


these materials ever assembled. 
More than 450 exhibits will be in 
the hall. 


Jobber members of both associa- 
tions invited non-member distribu- 
tors and a larger number of foreign 
distributors are expected to be 
among the visitors. Attendance is 
restricted to the trade and invited 
guests. 

Convention sessions by groups 
will be held during the exhibition 
in hotels as well as in Public Hall. 
The Hollenden will be headquarters 
for the National Standard Parts 
Association, while the M. E. A. will 
make its headquarters at Hotel 
Cleveland. 
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FEDERAL AID GIVEN | 
9,349 ROAD MILES 


(Continued from Page 1) 


and stage construction classifica- 
tion were forty-six miles of bridges 
and approaches. At the close of the 
year another eighty-five miles were” 
either under construction or ap- 
proved for construction. 

The total of 9,328 miles of initial- 
ly improved and stage construction 
projects completed in 1930 is fifty- 
seven miles less than: for 1929, and 
is lower than in any year since 
1924. The decrease was due to the 
contraction of the program to a 
$75,000,000 basis (the sum appropri- 
ated by Congress for several years) 
and the final absorption of the un- 
obligated balance of funds appro- 
priated for the earlier years. 

With the authorization of Federal 
funds for each of the years 1931, 
1932 and 1933 increased to $125,- 
000,000. the bureau anticipates an 
increase in mileages improved. 
When the _ $75,000,000 originally 
authorized for 1931 was increased 
by the apportionment of an addi- 
tional $50.000,000 in April, the 
states immediately responded by in- 
creasing the allotments to definite 
projects to $102,498,084 for the fiscal 
year. as compared with $70,428,896 
during the fiscal year 1929. 

The apportionment of the addi- 
tional $50,000,000 of Federal funds 
authorized for 1931 immediately in- 
creased the number of men em- 
ployed on road work. In April the 
number employed was more than 
4,000 greater than in the same 
month of 1929. May and June also 
showed increased employment of 
4,800 and 1,300 men respectively, as 
compared with the 1929 construc- 
tion force. 


NORTH END MOTORS TO 
HANDLE DE SOTO LINE 
Buffalo, N. Y., Nov. 10—The 
North End Motors, Inc., with sales- 
room and service station at 2294 


Delaware Ave., has been appointed 
dealer for De Soto and Plymouth 
cars in this city. 


io 
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Standard Model 
Tropic-Aire 
Built for installation under 
three 
large 
cars, the Junior for medium 
Ford 


Cars. 


instrument board—in 


sizes—the Senier for 
sized cars, the for 
Ford Model “A” 


SPEAKERS DISCUSS 
TRENDS IN MAKING 
OF BATTERIES 


(Continued from Page 1) 


of manufacturers toward the use of 
thinner plates. In the older bat- 
teries plates usually were 1's inch 
thick. About 1920 they began to 
use more generally a plate 3-32 of an 
inch in thickness. Thirteen plates 
were installed instead of eleven. 


Recently a plate 5-16 of an inch in 
thickness has been introduced to 
the trade. 


It is improbable, Mr. Oetting be- | 


lieves, that thinner plates will be 
adopted to any great extent unless 
different manufacturing 
are developed. Further economies 
in manufacture are possible by 
standardizing some of the materials 
used and by labor saving methods. 
In any further reduction of costs, 
however, Mr. Oetting warned man- 
ufacturers to guard against over 
production and suggested that the 
Battery Manufacturers’ Association 
could render valuable assistance in 
meeting tihs problem through proper 
co-operation. ° 

Extremely important to the bat- 
tery industry has been the develop- 
ment of containers. Mr. Smith in 
his paper pointed out that the one- 
piece hard rubber container was in- 
troduced about ten years ago as an 
improvement over the old wooden 
case. -Then came the composition 
container which, since 1923, has 
represented a growing proportion of 
all containers. 

We have now, Mr. Smith humor- 
ously explained, three generations 
of battery containers, the grand- 
father wooden box, the father, or 
second generation, represented by 
the hard rubber case, and finally 
the son, or third generation, of the 
composition container 

Today, he said, hard rubber con- 
tainers are selling at approximately 
70 per cent of the 1926 price, while 
the present price of the composition 









Off 


Water Automobile Heater 


Heater business didn’t 
amount to much when 
Tropic-Aire came on 
thescene. Today 
Tropic-Aire is one of 
the most profitable ac- 
cessories any car deal- 
er can handle. 


TROPIC-AIRE, Inc. 
124 Eleventh Avenue, N. E. 
Minneapolis, Minnesota. 


In Canada: 


14 Breadalbane Street 
52 Adelaide Street, 


Pat. Nos. 1581761, 1668491, 
Others pending 


Toronto 
Winnipeg 


RE17131 


Tropic-Aire is right in per- 
formance, price and profit. 
Push Tropic-Aire now and 
make money. 





The New Rear 
Compartment Heater 


Installed back of front seat or in front 
of rear seat—a perfect heating plant 
for Town Car, Limousine, Taxicabs, 
the larger Coaches or Sedans. Inde- 
pendent or operates in unison with 
front heater. 





methods ! 


! box is about 50 per cent. of what it 
| was in 1926. 

the hard rubber and the composi- 
tion container, but the size of the 
market for each, he says, depends 
upon the trend of costs and compe- 
Composition containers in 


} 
| 


| tion. 


|recent years have been so much im- | 


proved, he believes, as to eliminate 
many previous objections. Acid ab- 
sorption has been greatly reduced, 
tensile strength of the composition 
increased, and the finish and ap- 
pearance of the composition boxes 
greatly enhanced. 

Composition containers, he de- 
clared, do not lend themselves to 
rebuilding, which might be a point 
in their favor. The composition box 
has demonstrated, adds Mr. Smith, 
that it is peculiarly adapted to 
meet conditions of 
competitive selling such as the in- 
destry is now facing. Continuing 
research, moreover, is_ bringing 
about better quality and improved 
appearance. 

“Uniformity 


of product, close 
supervision of manufacturing and 
continuous research by reliable 
manufacturers of composition’boxes 
become absolutely essential,” said 
Mr. Smith. 
Hard rubber containers, the 
speaker said, are likely to hold their 
present position in the industry if 
manufacturers’ do not sacrifice 
quality and if they realize that they 
cannot compete in price with the 
composition container. 
Mr. Smith, in concluding his ad- 
dress, suggested the consideration 
of the association be directed to 
standardizing types of battery han- 
dles and various types of ribbed or 
“T” containers. Now in general use 
are three types of handles, the fin- 
ger hold ledge type and semi-ledge. 
He thought that the ledge type 
might eventually rule. 
One of the most technical papers 
presented before the convention was 
that of W. H. Rowley, vice-president 
of the Evans-Wallower Lead Com- 
pany, Charleston, W. Va. His sub- 
Ject was “Lead Oxides and Storage 
Battery Lead Oxides.” The paper 
was well received. 
The new president of the associa- 
tion is A. A. MacLean of the USL 
Battery Corporation, Niagara Falls. 
N. Y. Mr.MacLean was advanced 
from the post of first vice-presi- 
dent, succeeding W. S. Perry of the 
Vesta Battery Corporation, Chicago, 
' retiring president. 
Other officers elected were: C. 
O. Wanvig, Globe-Union Manufac- 
| turing Company, Milwaukee, first 
| vice-president; R. D. Mowry, Uni- 
; versal Battery Company, Chicago, 
second vice-president; E. C. Hand- 
ler, Lyons Storage Battery Com- 
pany, Belleville, N. J., treasurer; L. 
A. Doughty, Carlile & Doughty, 
Inc., Philadelphia, secretary. Mr. 
Handler has been treasurer of the 
association. Mr. Doughty, the new 
| secretary, succeeds Mr. Mowry in 
that position. 
Directors elected include the of- 
ficers and Lester Perrine of the 
Perrine Quality Products Company, 
Waltham, Mass., and C. M. Angell 
of the Vesta Battery Corporation. 
Chicago. 
| W. J. Parker continues 
| missioner of the National Battery 
| Manufacturers’ Association. Presi- 
|dent Perry and Commissioner 
| Parker, in their reports, indicated 
|an aggregate growth in active and 

associate membership amounting to 

approximately 70 per cent. In six 
| years the association has become 
; one of the strongest in the indus- 


as com- 


trial field. It has accomplished 
much in promoting uniform cost 
| accounting, standardization of 


manufacture and service, and edu- 
cation of the car-owning public on 
| the proper care of batteries. 


VICTOR PRESTON RETURNS 
| AFTER EUROPEAN TOUR 


Lansing, Mich., Nov. 10.—Victor 
Preston, vice-president and chief 
engineer for the H. Jay Hayes In- 
dustries, Inc., has returned to his 
offices here after a four-month 
visit to England. Preston and his 
family left Lansing last July on a 
' trip which was concentrated largely 
in England, but which included 
other European centers. 

The Hayes Industries is one of 
; Lansing’s major automotive plants. 
' It supplies interior stained trim- 
| mings, and does a_ considerable 
| business in other automotive body 


| parts. 


Mr. Smith sees a place for both 


low cost and, 





' 
| 
| 





Prying Into Production 
* 









+ + 


Who Was the First 
Car Dealer? 


* * * 


Rubber Via Water 


Chris Sinsabaugh—Detroit Editor 











HEVROLET tapering off on 1930 stuff and tooling up 
i, for the 1931 models and Ford slowing down materially 
are the two main reasons given for the October slump in 
production by Detroiters who watch statistics. They feel 
more cheerful as to November and think that the present 
month will produce about 200,000, as against October’s 
156,743. 

This prediction is based on Chevrolet stepping up to old 
time figures in its efforts to fill its dealers’ orders for new 
models. Hudson, too, is in production on 1931 types and 
working five days a week. Both these facts should help ma- 
terially in reaching the 200,000 mark for the month. 

As for December, generally the poorest month of the 
year, it is thought that the count will be at least 150,000, 
This would make the annual production close to 3,600,000, 
which would be considerably in excess of 1927’s 3,083,360, 
the bad twelve months of the cycle of two good years anda 
poor one preceding the pickup of 1928. 

October, 1930, made one of the poorest showings of any 
month in the past ten years. It was 60 per cent. behind the 
corresponding month of 1929 and 32 per cent. behind 
September, 1930. 

* * * 

ETTING these figures for the readers of this column, I 
G became statistically drunk poring over N. A. C. C, re- 
ports. The long columns intrigued me and I started to find 
out how many American cars had been manufactured since 
the N. A. C. C. first discovered that there was such a thing 
as annual production, That was in 1900, when 4,192 motor 
vehicles were reported. The adding machine brought out the- 
fact in the thirty years the grand total was 41,406,727. 
‘Giving 1930 the benefit of the doubt for the remaining two 
‘months and accrediting this year with 3,583,256, raises the 
count to 44,989,983—call it 45,000,000 in round figures. 

Then I wondered who was the first automobile dealer 
to sell an American automobile. I knew that the first man 
to buy a car was Robert Allison of Chambersburg, Pa., who 
bought a Winton, but he went to the factory to make his 
purchase, so that didn’t answer my question. 

Research did, though, and I think I am not far wrong 
in awarding to a fellow townsman, William E. Metzger, the 
honor of being the automobile dealer to make the first sale. 
Metzger, now no longer active in the industry, although ac- 
credited as vice-president of Federal] Truck as his qualifica. 
tion for an N. A. C. C. directorship, is generally conceded te 
be America’s first automobile dealer. He came into the auto- 
mobile industry from the bicycle field, in which he was long 
prominent. In fact, for sentimental reasons, he still is a 
“bicycle dealer, his sign catching your eye as you drive along 
Woodward Avenue. 

Metzger took on automobiles in the fall of 1898 and his 
first sale was a Waverley electric, sold to a local furrier early 
in 1899, which was followed up by selling to W. A. Dohany, 
then in the drug business here, the first curved dash Olds- 
mobile. 

If there is any one who can dispute this claim, this 
column would like to hear from the aspirant for these sales- 
manship honors. * * * 

UBBER shipments from tree to plant via water al] the 

way is the dream of the officials of the United States 
Rubber Company’s Detroit plant. It comes that way now, 
it is true, but the passage is interrupted. When the St. 
Lawrence waterway project materializes it will be possible 
to make the shipment without change of boat. 

It interested me to learn the other day that since last 
May the United States Rubber Company has been getting 
rubber shipments from New York via Erie Canal, Buffalo 
and D. & C. steamers. The first lot came on the Empire 
State, a motor boat, which docked here with 270 tons of rub- 
ber on May 20, the first rubber ever received here by boat. 
Since then a barge load, averaging abeut 2,000 tons, has come 
through weekly. * * x 

OR the purpose of making these facts historical, we will 

tell you that the first motorist to go through the inter- 
national vehicular tunnel connecting Detroit and Windsor 
after formal opening last Saturday was Charles C. Parker, a 
D. S. R. employee, who stayed at the head of the line twelve 
hours to achieve this fame. Fred W. Martin was first to 

‘drive from Windsor to Detroit and the first woman was 


| Mrs. Leo V. Cosley of Detreit. 





- 
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San Antonio Dealers Report Car 
Sales Gaining; Used Stocks Low 





(Continued from Page 1) 


lin 2, Gardner 1, Graham-Paige 7, 
Hupmobile 5, International truck 2, | 
Lincoln 3, Marmon 2, 


La Salle 1, 
Marquette 1, Nash 24, Oakland 3, 


Oldsmobile 3, Packard 7, Pierce Ar- | 


row 2, Plymouth 13, Reo 5 (and 1 
truck), Studebaker 16, Viking lI, 
Whippet 2, Willys six 1, Willys-| 


Knight 11 and Checker Cab 3. The 
total for 
senger cars and 82 trucks, 
grand total of 606 automobiles. 

As compared with previous years 
and especially for 1929, the showing 
is not so good, being about two- 
thirds of the total sold for the Same 
period in 1929, three-fifths of those 
sold in 1928, 


Wichita Public Enter Car Market 


the month was 524 pas- | 
or a} ’ : 
|makes in its price class. 
| Motors, 


sold in 1927, gmd three-fourths of 
those sold in 1926. Total sales for | 
October during the past four years | 
are as follows: 1926—895, 1927—744, | 
1928—1,074 and 1929—912. ; 

Some significance may be at- 
tached to the good showing in the 
lower priced cars, and the rather 
dubious showing in those selling in | 
the medium price field. Buick, 
with a total of forty-two*new car 
sales, continues to lead all other | 
Associated 
new Ford dealership, made 
a fine showing for its first month’s 
activities, selling twenty-eight pas- 
senger cars, equaling the record of 
three other Ford dealers who have 


six-sevenths of those | been established here for some time. 
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Prospect Lists Exceed Year Ago 


W Ic 

' mobile dealers in Wichita de- 
clare the pursestrings of the pub- 
lic are loosening; that the period 


HITA, KAN., Nov. 10.—Auto- | 


'I would 


of depression is on the wane. They 
point to records to prove their | 
declarations. 


Records of most dealers show that 
during the past month or so 
ditions began to loosen up,” and all 
agree they have more prospects for 
future sales than at this time in 
1929. Immediate prospects also 
reach a new high for 1930. 


“con- | 
| orders. 


Harry E. Ridings of the Ridings- | 


Baldwin Cadillac Company reports 
this October as the best sales month 
in a year. 

“Over the past month our busi- 
ness has assumed a healthy glow. 
For cars sold and a general 
provement in conditions it is the 
best month we have had in twelve,” 
he said. “Our second-hand cars, 
while not increasing in sales volume 
in comparison to new cars, have 
held their own over the past year 
and have exhibited a tendency to 
pick up, comparatively speaking, 
with new car sales during the last 
month.” 

At the Wichita Reo Motor Com- 
pany, L. Clee Ward, manager, re- 
ported a slight loss in volume dur- 
ing the past month and said busi- 
mess was harder to get than at any 


time during the fifteen years he has | 


been in business here. 

“However,” said Mr. Ward, 
throughout the past two years. 
During the past three months we 
have delivered 53 new cars, 20 in 
August, 22 in September and 11 in 
October.” 
decline in October was due to per- 
sons awaiting the new Royale model. 


Little Change in New Car Sales 
In Atlanta Despite New Models 


| registrations. | 


ATEANTA, Ga., Nov. 10 (UTPS).— 
November finds but 


“we | 
have enjoyed a good, steady business | 


He pointed out that the | 


j}reports a recent pick-up 


“People hold off the purchase of 
a car for a month or so if there is 
a new model in the offing,’ he con- 
tinued. “We received a carload of 
new cars recently and all were 
taken by customers upon arrival. 
hesitate to estimate how 
many cars we would have sold in 
October if we could have filled 
Of the entire number of 
cars sold during 1930 less than one- 
third have been on the payment 
plan, the rest have been cash.” 


J. A. Atkinson, sales manager of 
the Yingling Chevrolet Company, | 
in sales, 
and estimates that within the next 
two months business will be 100 per 
cent. better than it was a year ago. 


|He characterizes the second -hand 


im- | 





little | 


change in the new car situation in | 
Atlanta, despite the arrival of new | 


models for a number of local firms. 

Generally speaking, 
new automobiles 
about the same as that for Septem- 


the sale of | 
for October was | 


ber, but little change for the better | 


being noted. Most of the dealers re- 


port sales of about the same number | 
| Which the industry here has been 


of cars 


The used car situation has im- 


proved somewhat, dealers reporting | 


an increase in the sale of used cars 
for, October over September. This 
increase Yanges from 10 to 15 per 


Indianapolis Dealers See No Hope 
For Pick-up During Rest of Year 


10.— Quiet | 


NDIANAPOLIS, Nov. 
continued to grip the automobile 


trade here as the month of Novem- 


ber became well under way and 
dealers for the most part accepted 
the situation as a permanent con- 
dition as far as the remainder of 
the current year is concerned. 
Anticipation of early announce- 
ments of new cars, however, bright- 
ened the hopes of a great many of 
those in the business here, and it 
was felt that a certain amount of 


{ 


car business as the heart of the 


automobile industry. 


“When you can sell second-hand 
cars you can sell new cars,” he said. 
“It is necessary to concentrate upon 
the movement of that class. When 
you get them going the new ones 
will fall in line. It is by observing | 
the movement of these cars that I 
see a quickening of the pulse of the 
buying public, a loosening of condi- 
tions which has occurred in the last 
month.” 


A belief of all dealers was ex- 
pressed by Will.G. Price of the Price | 
Auto Service Company, Ford dis- | 
tributor. “We have experienced a 
buyers’ strike. They have been 
worrying about reductions in salaries 
and loss of jobs. With election over, 
when men stop listening to the} 
horns of politicians, stop talking 
politics and get back to good hard 
work, the buyers’ strike will end. 
Our business is better now than a} 
year ago, but like many others the | 
change is a recent one.” 





cent. with the various dealers and, 
since the used car situation seems 
to be still controlling the situation 
here, this may presage increased 
business for this month. 

Frankly, sales of neither new nor 
used have opened up as had been 
expected this fall, and dealers are 
disappointed with the showing thus 
far made. It looks as though the 
“buyer's inability to-buy” with 


faced for three seasons is to be 
continued. 
However, dealers are hoping that 


spring will find some more definite 
improvement in the situation. | 


ings were completed the quicker the 
return to normal could be definitely | 
established. 


Chevrolet dealers were particular- 
ly anxious to get going with the} 
new line which was shown to those | 
of the Indianapolis zone at the com- 
pany’s headquarters building here | 
today in connection with the annual | 
meeting of dealers and their bank- 
ers and other representatives gath- | 
ering about two months earlier than 
is customary in order that the decks 


stimulant to buying would result | | may be cleared for the drive to re- | 


from forthcoming introductions. | 
The general belief prevailed that | 
t> quicker the new model offer- 


| store, prosperity. 
This group, having practically fin- | 
ished the process of cleaning up out- 


| 600 to 800 workmen employed. 


| offers advertising over the last two | quer. 


| dealers this week indicated. 
‘on dealers floors are the lowest in| 


|of new cars when they are ready for 





ented used car stocks with al 
comfortable margin of time to de-| 
| vote to ridding their stores of sur- | 
plus used car inventories, appeared | 
to be in the best shape in two years | 
to receive the next year’s product. 
Very few of the 1930 models re-| 
mained on hand and practically all 
| local Chevrolet dealers were at the 
|low point of the year on used mer- | 
chandise, special sales drives hav-| 
ing been employed to get their | 
houses in order before the expected | 
increase in new car volume to fol- | 
low the announcement added to the 
difficulty of the situation. 

At the zone office a great deal of | 
enthusiasm was apparent over the 
outlook for the future, beginning | 
with the announcement date set for 


next Saturday. W. S. Knudsen, | 
president, and other high factory 


officals attended the annual meet- | 
ing Monday, bringing a_ special 
message of encouragement concern- | 
ing trade prospects, and taking ad- 
vantage of an opportunity to in- 
spect the progress being made at 
the recently acquired factory here | 
where Chevrolet truck bodies are 
being built as rapidly as the former 
Martin-Parry plant can be re- 
arranged to facilitate production. 
Cc. F. Barth, vice-president in 
charge af manufacturing, accom- 
panied Mr. Knudsen through the 
factory, where it was believed the 
company would be able to produce | 
75,000 commercial bodies in the 
twelve months after January l, 
when it was expected capacity out- 
put would be in force, with from 


Tuesday the Chevrolet executive 
staff here were in session with R. 
K. White, advertising manager from 
the factory; A. F. Young, regional 
manager from Cincinnati, and C. 
P. Fisken, local zone manager, dis- 
cussing local problems with many of 
the zone dealers who remained over 
for the meeting. 

Other groups of dealers, also in 
the process of cleaning up for the 
1931 models, likewise reported more 
than passing success in reducing 
stocks of both new and used cars. 
A healthy response was claimed by 
Hudson-Essex dealers to special 


weeks on new cars with the result | 
that stocks, while not depleted, were 
in good condition, as were used cars 
which have, as in the case of prac- 
tically all other dealers, been the 
object of cencentrated effort | 
throughout the year. 

At the Marmon sales branch it 
was planned to close the used car 
lot for the winter sometime this 
week, after an intensive campaign | 
had brought the total to an attrac- 
tively low figure. This announce- 
ment followed release from the fac- 
tory of word that new car ship-| 
ments in October had _ exceeded | 
those for the same month last year. 

De Soto dealers reported an ac- 
tive inquiry tending to portray im-| 





| provement near at hand, while the | 


Dodge group was beginning to feel} 
the effects of recent price reduc- 
tions, the Dodge line showing great- 
ly increased activity over the late 
summer months, with like gains in 


LLIANCE, O., Nov. 10.—The used- 
car Situation in the Alliance 
area is probably the healithest that 
has prevailed in the past year, a! 
survey of the leading downtown 
Stocks 


recent months. In discussing the 
situation with dealers here it was 
learned that the improvement in the | 
past six months probably is due to} 
the return to werk of hundreds of 
factory workers. 

Dealers now are optimistic over 
the future cutlook and are confident | 
that by the end.of the year their 
stocks wlil have been sufficiently 
reduced to take on normal quotas 





distribution. 

A tendency to keep allowances at 
a reasonable level has aided the 
local situation materially. Most of 
the dealers in this section say they 
are watching their trade-ins more 
closely. The popular-priced cars are 
moving best, although there has 
been a better attitude toward the} 
more expensive models, dealers here | 
said this week. Outside carlots are 
fast disappearing with the advent 
of winter weather. and dealers have | 
been opening used-car marts indoors | 
for the winter. 


| ELZENBERGER GARAGE 
TO HANDLE HUPMOBILE 


Hackensack, N. J., Nov. 10.—The 





O. Elzenberger Garage, 6 Bridge St., 


this city has been appointed Hup- 
mobile dealer. 


| posts, 


| carried. 


| kind at any automobile show. 


decline in 


| occasioned by 


| million barrels, 


CHICAGO FINE CAR 


SALON UNDER WAY. 


(Continued from Page 1) 


announced to the public. In 
some eighty models are on display 
and their value is estimated at 
$700,000. John R. Eustis, director of 
the salon, 
hibitors expect the sales pace to be 


| continued throughout the run of the 


show, which will end next Saturday. 

“Last year the second great stock 
market decline struck us during the 
middle of salon week,” 


prices now are lower than they were 


twelve months ago, yetanew mental | 


outlook has been established. People 
in the wealthy class now feel that 


all, | 


declared Sunday that ex- | 


stated Mr | 


Eustis. “People were rather dazed, | 
including the buyers of quality | 
| products. In some instances stock 


it is decidedly up to them to resume | 


the purchase of motor 
other products, 


habit may in turn be generally ex- 


cars 


| tended.” 


The distinction of being the most 
unusual creation at the salon has 
been accorded the Rolls-Royce close 
coupled four-passenger coupe. Its 
daring departures from the conven- 


| tional have occasioned much discus- 


sion. Everything about the body 
lines is sharply angular. This ap- 
plies not only to the slant of the 
windshield, but even to the door 
top lines and the rear deck 
which the spare wheel is 
This particular body is de- 
clared to be quite European. Cer- 
tainly it is quite freakish and recalls 
something of the futuristic style of 
art that made its bow here several 


within 


years ago. 
Another Brewster body on a 
Rolls-Royce chassis stirring much 


comment is a convertible phaeton, 
whose chief characteristic is its un- 
usual paint treatment. There is 
nothing else like it at the salon, and 
it is declared to be the first of its 
Here 
the paint finish is claimed to have 
been prepared by grinding up black 
pearls and mixing them with lac- 
Marmon's new V-16 previously 
referred to is shown with a LeBaron 


| Close coupled sedan mounting. The 


lines are angular throughout, with 


a complete absence of radiator, hood | 


and body curves. Even door han- 
dles are perfectly straight and long. 
Doors employ a butterfly type of 


design, with both doors hinged on | 


the center pillar and swinging tow- 
ard it. A shield is built into the 
radiator shell. The rear trunk ap- 
pears as an integral part of the 


| body and a small flush-fitting door 


is opened for purposes of filling the 
gasoline tank. 


OIL MEN TO STUDY. 


CURTAILMENT OF 
CRUDE PRODUCTION 


(Continued from Page 1) 


the consumption of the 
for petroleum products 
the business depres- 


demand 


sion. 

Estimates are made that with 
necessary gasoline inventories for 
next spring placed at itorty-five 
a curtailment of 7 
per cent. from the October rate is 
required. The committee adds that 
if demand shows a 4 per cent. de- 
cline a 10 per cent. 


and | 
so that the buying | 








| 


| 


curtailment in} 
output should be effected. Follow- | 


ing a meeting of the board of coun- } 


cilors tomorrow morning, the after- 
noon deliberations will be in the 
nature of a general session. Open- 
ing with the presidential address of 
E. B. Reeser of the Barnsdall Cor- 
poration, then will come talks by 
Philip R. Clarke, president of Cen- 
tral Trust Company of Illinois. 
Chicago, on “Gorporate Financial 
Stability,” and Col. William J. 
Donovan, former assistant attorney 
general of the United States, on 
“The Anti-Trust. Laws.” 


|McKEQUGH IS PROMOTED 


BY DIVCO-DETROIT CORP. 


Detroit, Nov. 10.—J. K. McKeough | 


ANDERSON 


has been named as vice-president 
directing sales by the Divco-Detroit 
Corporation, whose sales headquar- 
ters in Detroit are at 2435 Merrick 
avenue. Mr. McKeough is one of 
the corporation’s oldest executives, 
having served as manager of the! 
Western region at Chicago, 


ARMOR 


ARMOR THAT 
SEALS NEW 
CAR RIDING 
COMFORT IN 
THE SPRINGS 
OF THE FOL- 
LOWING CARS 


Cadillac V-16 | 
Cadillac V-12 
Cadillac V-8 
Chrysler Imperial 
Graham Standard 8 
Graham Custom 8 
Graham Special 8 
La Salle V-8 
Pierce Arrow 
Nash Model 8-90 
Peerless Standard 8 
Peerless Master 8 
Peerless Custom 8 
Reo Flying Cloud 8 
Reo Flying Cloud 6 
Reo Royale 8 
DuPont 
Knickerbocker Cabs 
Elfay Cabs 
Paragon Cabs 
Studebaker President 8 
Studebaker Providence 
Ambulance 
Studebaker Buckingham 
Funeral Car 


ANDERSON MANUFACTURING CO. 
Cambridge, Mass. 
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New Eras 
Gav the dawn of history there have been people who ; 
\en. 











have insisted on seeing in every economic change the 
beginning of a new era. When abnormal prosperity rules 
the land, that is the beginning of a new era in which national 
finances are going to be on a definitely higher plane. The 
average man is to have higher wages, is to be able to spend 
more, and prosperity is to go on to greater and greater 
heights. Then comes the inevitable cycle when the com-| 
mercial condition of the country swings downward to a 
depth compensating for its former height. And lo and 
behold, again we are beginning a new era. But this time it 
is an era of lower finances, decreased wages and less 
spending power, and mind you, this is to be a permanent or'| 
semi-permanent condition. We might call the gentlemen, 
who delight in spotting these new eras, New Eraites. 

In a recent address delivered before the University 
Club of New York, Clifford B. Reeves, a name known 
affectionately to most of the automotive industry, touched 
enlighteningly on this characteristic of human nature: “I 
disagree entirely with those who are now predicting a ‘new 
era’ of greatly reduced business activity, accompanied by a 
lower standard of living,” said Mr. Reeves. “Such believers 
in a ‘new era’ of that sort witl be just as wrong as the ‘new 
era’ enthusiasts of 1928 and 1929, who were then predicting | 
uninterrupted gains in stock prices. Business will recover, 
just as it always has, and will ultimately reach new heights.” 

Mr. Reeves has made a shrewd point here. We can all 
remember that last year it was very widely held that the 
financial structure of America had been placed on a new| 


t 





plane; that the prosperity we were then enjoying was to be | 2-14—Chicago. 


the normal state of affairs from then forward. Men insisted | 
on this up to the very October day when they got visible 
proof of the falsity of the idea in stock quotations that| 
tumbled faster than machines could follow. Today we have | 
passed through a period of readjustment, exactly as we 
have done dozens of times in the past. We are standing at 


x say “1achi . — j Sr 
the bottom, so to say, brushing off our clothes and rubbing | 1s.2s—Paris, Sie iced Ma 
our bruises, and the new Eraites would persuade us that Salon 


this bottom level is to be the normal plane of business activity 
for a long time to come. The vaunting optimism of 1929 was 
no more justified than is the head-hanging pessimism of 


1930. We are undergoing a business cycle, which is just} &!*—Brussels, Belgium. 
about as inevitable as the cycle of the seasons. icine 
The only honest question that can be asked is: “When $-10—New York. National Automobile 
ow 


will the business revival get under way and how hapidly| s- —New York City. 


will it proceed?” 


Show Magnets 
UR British correspondent writes us that one of the most | 
interesting and popular exhibits at the recent Olympia 
show in London was a display of ancient motor vehicles, 
ancestors of the modern motor car. Our own experience has} 
been that the public is interested in these venerable relics | 
and people in the automotive industry are even more keenly 
thrilled by such exhibits. Whenever we publish a picture of | 
an old car, we are certain of considerable correspondence | 
relative to it. 
further by suggesting that the Olympia show next year |** 
Our English contemporary carries this idea a little| 
include with the old-timers cars that have made history dur- 
ing the twelve months preceding. We offer this as a sugges- 
tion to our own national show promoters. Have an old- 
timers’ section and include with it the winner of the Indi- 
anapolis classic, the Pike’s Peak hill climb victor and the car 
winning the A. A. A. championship ribbon. Furthermore,}| ! 
any car that had made history during the year, a transcon- 
tinental record or some other feat of endurance or speed,| 3 
could appropriately be included in the exhibit. Such a sec-| 7 
tion at New York and Chicago would undoubtedly attract | 1 
attention and help pull cash customers into the show, a con- 
summation devoutly to be wished. 


26 
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al 


Chris Sinsabaugh, Automotive Daily 
News, Detroit, Mich. 


with the fact that about five years 
ago 
started a junking fund as part of a 
junking plan, 
dealers operating under this plan 
have been quietly scrapping old 
cars, not fit to be used on the road, 
since that time. 


6-16—Berlin, Germany. 
8-15—Chicago, 


10-13—Chicago. 
| 10-11—Atlantic City, N. J. Nationa] Hard- 
18-19—Chicago. 


| tion. 
| 13-19—Cleveland, O. Motor and _ Equip- 


| 14-15—Los Angeles. 


30-Dec. 6.—New 


7-10—East Orange, N. J. Automobile Show 


| 10-16—St. Louis, Mo. 


10-17—Buffalo, N. Y. 
10-17—Philadelphia. 


10-18—Newark, N. J. 
11-17—Cincinnati, O. Autaqmobile Show. 
7 
7 
7 
17 
19-22—Chicago. 


19-2%—Detroit, Mich. Society of Automo- 


| 19-24—Rochester, N. 


-31—Chicago, Ill. National Automobile 
ow. 
24-31—Cleveland. Automobile Show. 
24-31—Washington, D. C. Automobile 
Show 
-237—Chicage. National Automobile 


31-Feb. 


14-21—Omaha, Neb. 
16-206—San Francisco. 
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of its readers on topics related 





this column Automotive Daily News is glad to present the opinions 


directly to the automotive industry. 


Automotive Daily News, however, must disclaim responsibility for such 


opinions. 


All questions regarding merchandising, technical problems or other 
information pertaining to Automotive Industry will be answered with- 


out charge in this column. 








CREDIT WHERE CREDIT 
IS DUE 


I assume that you are familiar 


Chevrolet Motor Company 


and the Chevrolet 


occasion that you have to make ref- 
erence to the joint trade show of 
the National Standard Parts As- 
sociation and“the Motor and Equip- 
ment Association you refer to same 
insistently as the “M. E. A. and N. 
S. P. A. Show.” 

To this we take exception. We 
believe that this is entirely in error. 
It would be more in keeping in ab- 
breviating the name of this trade 
show as the “N. S. P. A. and M. E. 
A. Show.” 

If we are incorrect in this, won't 





Also, this plan is used by Chev- 


rolet dealers all over the United 
States, and I understand that the 
Ford plan is only available to those 
dealers close to the Ford plant, as 
otherwise the freight would be more 
than the value of the cars shipped 


n to be junked. 
At the time the first mention 


was made of a Ford junking plan I 
made prediction that Ford would be 
hailed as the great emancipator and 
the great inventor and originator of 
this plan, and such seems to be the 
case, judging from your editorial in 


he October 23 issue. 
I believe the Detroit office of 


Chevrolet Motor Company will give 
you full details of their junking 
plan, including accurate date of its 
adoption, in case you are interested.” 


F. W. MATHEY, 
President, Mathey Chevrolet Co. 


YOU TAKES YOUR 


Automotive Daily News, 
New York city. 


The writer is a subscriber to your 


Daily, and we note that on every 





NOVEMBER 

International Au- 

tomobile Show. 

Ill, Automobile Salon at 
Drake Hotel. 

12—Cleveland. Associated Manufactur- 
ers of Fabric Automobile Equip- 
ment meeting at Hollenden Hotel. 

Ill, International Accety- 

lene Association meeting. 

American Petroleum In- 

stitute meeting at Stevens Hotel. 


ware Association convention. 
National Association of 
Finance Companies’ annual conven- 


National 
Joint 


ment Association and 
Standard Parts Association, 


Western Motor Clubs 
conference. 

York city. Automobile 
at Commodore Hotel. 


DECEMBER 


Salon 


Automobile Ex- 


National Automo- 
bile Dealers’ Association convention 


of the Oranges and Maplewood. 
8—New York City. 
tive Engineers’ 


Society of Automo- 
annual dinner. 
National Roadbuild- 
show and convention. 
Automobile Show. 
Automobile Trade ASs- 
sociation annual show. 
Automobile Show. 


ers’ 





-24—Boston. Automobile Show. 
-24—Detroit, Mich. Annual Show, Con- 
vention Hall 
-24—Baltimore, Md. Automobile Show. 
-24—Pittsburgh, Pa. Automobile Show. 
National Wheel and Rim 
Association convention at Edge- 
water Beach Hotel. 





tive Engineers’ annual meeting. 
Y. Automobile Show. 


Dealers’ Association convention. 
j-—San_ Francisco. Automobile 
Show. 
FEBRUARY 
- 7—Minneapolis, Minn. Automobile 
- j-—St. , Minn. Northwest Auto- 
mobile Show, joiatly sponsored by 
St. Paul and Minneapolis at the 
Minnesota State Fair Grounds. 
- «Minneapolis. Auto Trade Associa- 
tion convention. q 
-14—Los Angeles. Automobile Salon. 
-14—Kansas Cit Automobile Show. 
Automobile Show. 
Society for Steel 
Treating National Western Meta) 
and Machinery Exposition. 
-28—San Francisco. Automobile Salon. 


you kindly advise us? 
A. W. NATHAN. 
Detroit Supply Company, Inc., 
Albany, N. Y. 


WE HAD IT LIFTED 


Chris Sinsabaugh, 
Automotive Daily News, 
Detroit, Mich. 

I have been in the East for two 
weeks and out of touch with your 
column, but on my return today I 
am surprised and delighted to find 
your column headed by a splendid 
new photograph, You certainly seem 
to be facing the world with confi- 
dence here, and I congratulate you 
upon your improved appearance. 

I have received attached clipping 
from Detroit, initialed by an old 
friend of mine, G. L. Pauliss, who is 
with the Chrysler Corporation. It 
is apparent that more people than 





OO 





I noticed your doleful expression in 
the previous cut. 

‘ 9 John McArdle, 
Vice-president and General Manager 
Jordan Motor Car Co., Inc. 

Cleveland, O, 


WE KNOW YOu WILL 


C. G. Sinsabaugh, 
Automotive Daily News, 
Detroit, Mich. 
Many thanks for the kind words 
in your column anent the joint 
trade exposition. It is sincerely ap- 
preciated and I'll do my darndest 
to live up to same. 
Herbert Buckman, 

Joint Show Operating Committee, 

N. S. P. A.-M. E. A., Cleveland, O, 


CHEVROLET RUN 


Chris Sinsabaugh, 
Automotive Daily News, 
Detroit, Mich. 

Permit me to express my appre- 
ciation of the fairness of your arti- 
cle on the Chevrolet Economy Test 
in the October 29 issue. 

F. W. Mathey, Pres., 
Mathey Chevrolet Co., 
Dubuque, fa. 


E. S. MARKS PUT ON S. A. E. 
NOMINATING COMMITTEE 
Syracuse, N. Y., Nov. 10—E. §S, 
Marks, chief engineer of the H. H. 
Franklin Manufacturing Company, 





and chairman of the Syracuse sec- 
tion, Society of Automotive Engi- 
neers, was elected a member of the 
national nominating committee of 
the society at a meeting in the 
Hotel Syracuse late last week. Mr. 
Marks will attend the national con- 
vention in Detroit in January, as 
a delegate from the Syracuse chap- 
ter of the S. A. E. The chief speak- 
er at the meeting was John A. C. 
Warner, general manager of the 
National S. A. E. 


Zero 
Temperatures 





c weve tu 


tos ANGELES + CALIF. « 





Will 


AN O-OOCO H 


COMING EVENTS | month after month’ 


Willard goes to 
extremes to fortify 
quality 


In the cold room in the 
Willard laboratories, 
where batteries are 
tested at zero tempera- 
tures, Willard engineers 
learn how to build bat- 
teries that meet unusual 
as well as ordinary serv- 
Sce requirements. 








STORAGE 
BATTERIES 


ar 





Oo 
NT 


‘ 
TORONTO+O 


a 



































_ a eveneen re DAILY, ASW, URSUR Ss NOVERvE 11, 1930 5 


—i = — = = a Sa - ——— —_——— - _ — _ ————————— 














| Production --Engineering-- Factory 


GISHOLT DEVELOPS =| Clark Variable ‘Height ‘Crane — | Aremite Electric — 
bo Furnace Iron 


Robbins & Myers Sales, Inc., 
| Springfield, O., recently. introduced 
to the trade an electric furnace iron 
|known as aremite. The iron has 
'a tensile strength that can be 
|varied between 30,000 and 50,000 
| pounds per square inch, depending 
| on the hardness desired. At its lower 
limit a Brinnel hardness of 165 is 


'attained with corresponding ease of 
machinability. The microstructure 
|of this iron is said to be similar to 
malleable. 

















Gisholt Machine Company, Madi- 
son, Wis., has developed a new type 
of chuck jaw, which is said to re- 
duce chucking distortion to a mini- 
mum. The jaws are designed to | 
handle rough castings or forgings. 
The plungers in the jaws completely 
surround the work and grip it 
evenly. A slight modification of this | 
type of jaw is said to obviate the | 
necessity of a compensating chuck | 
in second operation work where the | 
piece to be machined is located in a 
centering ring or on a locating plug. 


| SERVICE ARMATURE MADE 

FOR MODEL A FORD 
The Fredericks Armature Corpo- 
| ration, Chicago, is marketing a six- 
pole service armature as replace- 
ment armature for Ford No. 
10005-A, the type used on the first 
| 800,000 Model A Fords. 





| RHEEM MFG. CO. PLANS 
BUILDING AT SOUTH GATE 
The (lark Tructractor Company, Battle Creek, Mich., is manufacturing the Clarktor, a variable heighi Richmond, Cal., Nov. 10 (UTPS). 
crane, which has a capacity to lift 2,000 pounds to thirteen feet. When the boom is horizontal, the | —Rheem Manufacturing Companys 
entire equipment has an overall height of seven feet, ten inches. The crane is mounted on the Clarktor | manufacturer of service station 
tructractor, which has a turning radius of 108 inches. Standard truck transmission, Clark truck axle eguymens & Seer ot 
. 7 : 7 ; mond, will build a $225,000 plant at 
and multiple disc clutch are used in the tractor chassis. Equipment includes self-starter, generator, South Gate, Cal., to be in operation 
battery, head and tail lights about February 1, 1931. 











GISHOLT chuck jaw installation 


These jaws are said to be suited to 
either inside or outside chucking 
and may be fitted to any type of 
chuck. 


Personnel Research 
Conference Convenes 


in New York 


The ninth annual autumn con- 
ference of the Personnel Research 
Federation will be held in New York 
November 13, 14 and 15, it is an- 
nounced by the Engineering Founda- ' 
tion, which, with the National 
Research Council, co-operated in 
the establishment of the federa- 


. a 
tion. The sessions will deal with 
eee Sr Gives full protection to the dealer when 
of work and occupational adjust- 
ment. 

A conference on personnel admin- ' d ~ 
istration and research in industries 
and stores will be held Friday, No- Cc a e c Cc Cc | a 
vember 14, at the Pennsylvania p rl es r re U e O r a n e a i O Nn S mM e 
Hotel. Speakers at the morning 
session will include: N. F. Dough- 
erty, director of industrial relations, 
General Motors Corporation, “Ex- 
ecutive and Supervisory Training in iociiiabitliician ba sca 
the General Motors Corporation;”’ 
David R. Craig, Gres of ee = 
search Bureau for Retail Training, i. . 
University f Pittsburgh, “History, UPMOBILE never leaves the dealer to shoulder a loss on price reductions. 


Accomplishments and Problems of . ‘ - 
the Research Bureau for Retail Hupmobile never forces allotments. The dealer is the final judge of the 


Training.” 
Among the speakers at the after- number of cars he can sell. 


noon session are: Gordon Grant, 
Research Bureau for Retail Train- 








. 


ing, “A Study of the Delivery Prob- Hupmobile never asks dealers to invest unreasonably large sums of money in »71-s- 
lems;” Natalie Kneeland, Research e ° aaa 
Bureau for Retail Training, “Induc- room or service station facilities. 
tion of the New Executive.” ‘ 
At the annual dinner of the Fed- . es i a ° - 
ilies 4h tha ‘aedin. Set Hupmobile has always had one of the lowest dealer turnovers in the indusiry. 


day evening, Henry Bruere, presi- H | | h 
dent of the Bowery Savings Bank i s I as its de anizati > Nast a ' 

aoe he Bowery Betags Sark upmobile has increased its dealer organization every month for the past six months, 
committee on stabilization of em- 
ployment, will deliver an address on 
“What the Executive is Thinking.” 
Whiting Williams will speak on 


“The Worker's Mind Today,” and : ‘ » «¢ . 
gies Tee? Wea a eee selling staff gets a good word wherever dealers get together. 


Hupmobile plays the game squarely with the dealer. Its unwritten policies of good 
faith and good will are known throughout the industry. Its justice in dealing with the 


Scientists Are Doing.” a . . . . 

A conference on measurement of And if you are considering a new connection, find out why so many of the smartest 
attitudes, interests and morale will * - > : joe ” 
ech tne Paabeanir On most successful dealers in the ficld continue to prefer the Hupmobile cer and the 


Saturday at 9 a. m. 
“The Saturday morning session,” 
Dr. Walter V. Bingham, director of 


i owill bane forverd a aumver| HUPP MOTOR CAR CORPORATION - - - DETROIT, MICHIGAN 
of practical investigations of em- 


ployee attitudes, customer attitudes 
and public attitudes. This discus- 


ac? se easvng’ncsencuss| HUPMOBILE 1931 ° SIXES AND EIGHTS 


Hupmobile organization. 





mere opinions in order to buttress 
executive judgment.” 


> >t , 


b* ° “» 
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MERCHANDISING 


ACCESSORIES 
EQUIPMENT 


Chicago Jobbers Stress 


Credits as Wise Policy; 


Volume of Sales Subservient to Enforcement of | 
Strict Credit Rules, Is the Way One Jobber 
Puts It - 


By WALTER A. BERMINGHAM 

oe RDLESS of times or conditions, there is no more 
important phase of the jobber’s business’ than 
adoption of a rigid credit policy and strict adherence to it. 
This is the opinion of prominent wholesalers in Chicago, and 
they add that it has become a foundation stone in their activi- 
ties, particularly this year. * — 

“For the past three years the vol-;V. Grimm, president of Grimm- 
ume of our sales has been subser- | Hansen-Treland. Inc. “We make it 


vient to the enforcement of strict . ; sat al . 
eredit rules.” stated J. C. Ralston. clear to all of our ¢ ustomers that we 
play no favorites in this regard, and 


vice-president of the Beckley-Ral- 
ston Company. “We fully appreci- as a consequence none of them can 
ate that such a policy may restrict fee] offended. “Nobody has a right 


through forcing us to turn 
dewn risky orders, yet it is entirely 
in line with safe and sane business 
practice. In the long run it is the 
logical read to profits through elimi- 
nating losses so far as possible.” 


— to expect a wholesaler to take any 
unnecessary credit risks. Business 
men who buy goods should certainly 
be expected to pay for them. There 
is, of course, no question that a 
policy of this sort cuts down on vol- 








“We have a rule from which we 
: . : : ume and encourages hand-to-mouth 
refuse to deviate to the effect that : } 
: oe : : buying, especially in times like the 
any customer who does not pay his aes ft } 
: i, present, but after all I do not be- 
bills by the 10th of the following Vina , 
3 ; : lieve under any conditions in load- 
month is cut off from further ship- | in, dealers up on merchandise b 
’ . 2 alers ! rch se - 
ments of merchandise,” declared F ‘6 I ee i 
yond their ability to dispose of it 
within a reasonable time.’ 
N AC § rk Pi “It is better to do less business 
ew pai ug and get paid for what you sell than 
F M | to go after more and bigger orders 
er ote For which are not paid for,” said Sid- 
ney F. Beech. president of the Mo- 
. — tor Car Supply Company. “More 
' | profits accrue in the pursuance of 
; Such a policy. The one sure way to 
incur business losses is through a 


| weak and shifting credit system.” 
“One-third of our orders are on 
a C. O. D. basis,” asserted C. J. 
{| eee, head of the Universal 
Automotive Supply Company. “This | 
in that proportion of | 
}eases we do not extend credit. 
Where it is extended we check 
closely in the matter of paying bills 
and never let them run over. It is 
all very simple when explained cor- 


is because 


jrectly to the customer. The result 
‘is that our profits are more satis- 
factory. We have been a bit stricteo 
' this year than usual, but here again 
our customers have not taken of- 
fense, because they understand the 
situation.” 

From other sources it was stated 
that the tightening up of credit 
methods has been due to the com- 
petition given to many customers 
of the jobbers, particularly — the 
smaller ones, causing scme of them 


to drop out of business 


M’DONALD-GARLICK 
ADDS THIRD STORY 


Seattle, Wash., Nov. 10—McDon- 

7 ald-Garlick Ine distributo: of 

A new park plug of two-piecc tri; a ' 
desien built especially tor the rimmer: iphoisierers’ and body- 
Model A Ford, has jusi been in- build ppiit a manulactur- 
liodnecd } AC Spark Plug Com- ers of Garlick brand seat and tire 
Fan Special f¢ ‘tures Of the N°W | covers, has just completed extensive 
peu according to AC enginecr: improvements at its establishment, 
ar 1424 10th Ave. Seattle. A_ third 

Corres ive terml connection ys . 
te fit Model A Ford ignition bus |*t?ryY has heen added to the build- 
bar. entra beavy insulator; welded ing for the manufacturing depart- 
sice electrede, affording thiriy-five | ment 
times better clectrical conductivity: A new front has also been placed 
iscvolt s'de and center electrodes,;in the building and the interior en- 
which crcures lower voltace require- | tirely rearraneed. The offices have 
mons. ond is more resistant to} been moved to a newly built mez- 
fe ine: solid copper geskets to pre- | zanine floor. The sales room has 
vent iniu io gaskets when taxing |been enlarged, new fixtures have 
plug apurt: two-piece desien of | been added and more room provided 
a ct everell length for display of stock 








PROTECT SPRINGS 


Mt RUST, MUD and GRIT 


rP.3 





AE C SPRING COVERS save the 
wa abiine IS grcutest 

‘ one piece material guvar- 
nieced o fit any make of car 
P'eace c customers with this 
sormng protection Write us for 
criralog and prices. 
THE JEAVONS COMPANY 

PREMONT > 2©« «© «© « GD Oldest Mirs. of Spring Covers 
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THE 

search division of the Bureau of 
Fereign .and Domestic Commerce 
are assigned the department's stud- 
lies on distribution costs, credit re- 
search, industrial marketing, con- 
|sumer demand and special surveys 
in connection with trades and in- 
| dustries. 

Its cost and operations analysis 
section is to co-ordinate all of the 
bureau's studies of cost and cost- 
aecounting methods. It will make 
intensive surveys in selected busi- 
ness houses, at the request and with 
the co-operation of the appropri- 
ate trade bodies. The operation in 
such typical houses will be analyzed 
by commodities, customers and sales 
territories and the effort made to 
establish sound principles of loca- 
tion, warehousing, display, store ar- 
rangement, inventory control and 
other factors in efficient operation 

Other objectives of this section 
include the development of methods 
of cost analysis and control appro- 
priate to the various types of studies 
of retail, wholesale and manufactur- 
ing establishments; the conducting 
of merchandising case studies and 
the analysis, for the public benefit, 
of special achievements of progres- 
sive business managers. 

The special trades section will 
cover a wide range of subjects in 
its questionnaire studies of specific 
trades and industries in co-opera- 
tion with the appropriate technical 
or commodity divisions of the bu- 
reau, trade bodies and educational 
institutions. These may deal with 
various factors, such as’ productive 
capacity, distribution costs, account- 


new merchandising re- 





ing methods, sales records and char- 
acter of markets. 
The credit research section is to 


| carry out,ona national scale, studies 
'of credit practices and business fail- 
ures; to collect periodically current 
statistics on credits and collections 
by sections of the country and to 
co-ordinate all research bearing on 
commercial credit which may enter 
into any of the bureau's studies. 

An industrial marketing section 
to be set up to investigate par- 


is 


on 


| and cyclic 


| ticular problems in this field at the, 


request of the commodity divisions 
or the trades It will survey the 
potential demand for industrial 
} goods and conditions surrounding 
their marketing and analyze indus- 
irial marketing methods and distri- 
bution channels. 


A consumer demand section is be- 


owe 








we aaa 


§ 


~~ PPA 


ing formed to analyze consumers’ 
needs and buying habits and meas- 
ure consumer reaction to advertis- 
ing, personal salesmanship and 
other types of trade promotion. It 
will investigate also 
fluence the trend of consumer pur- 
chases. 


PRONOUNCED and encouraging | 
trend teward a condition favor- | 


able to better protection of accounts 


receivable is evidenced by the large | 


credit groups recently 
the 


number of 
erganized to function under 


New York Credit Men's Association, | 
Thomas J. Whearty, credit manager | 


of the National Carbon Company 
and president of the credit organi- 
zation, states. In recent months the 
number of these groups has grown 
from ten to thirty-one, and these 
cover every 
Whearty says. 

Credit departments ‘ 
keenly the need of closer 
with each other, 


have 


formation, Mr. Whearty declares. | 
Groups permit a committee of | 
credit men in a given industry to 
contact each other under the 


supervision of the New York Credit 
Men's Association in a manner 
which fully protects the interests 
of each member, while making 
available, under proper conditions, 
an extensive field of credit data, he 


Says 


CREW LEVICK CO. OPENS 
CITIES SERVICE STATION 
Philadelphia, Nov. 10.—Three new 
Cities Service stations, built by its 
subsidiary, the Crew Levick Com- 
have been opened here as fol- 


pany, 
lows: Kensington and Adams Ave- 
nues; Garrett and Margate Roads 


and Erie and Sedgley Avenues. The | 
service at each includes car-wasb- | 
ing and chassis lubrication, entail- 
ing greasing bearings, universal 
joint, hub caps and steering gear; 
filling grease cups and oiling door 
hinges, locks, hood clips and stops 
The inside of the car is brushed, the 
battery filled with water and the 
tires are checked. 


AUTOMOTIVE SERVICE CO. 
TAKES ON WILLARD LINE 
Seatile, Wash., Nov. 10.—Automo- 
tive Service Company, G. W. 
Thompson, manager, has just been 
appointed distributor for Willard 
batteries and electrical products, for 


Novel Advertising Device 


Ww. 





STEWART MANUFACTURING 


acted 
é? lintre 


vot 


CORPORATION of 


Chicago has developed a new advertising device that is creating con- 


siderable interest. 


It is a giant Circle Ess speedometer to be attached 


to the rear of the dealer’s car, and which registers the speed to enable 
drivers following to check their speedometers. The firm’s name on the 
face of the speedometer gives the tie-up 


} | Jefferson 


| Editor’s Column | 


the seasonal | 
influences which may in- | 


conceivable field, Mr. | 


' 
felt | 
contact | 
with particular re- | 
spect to the free flow of credit in- | 


DISTRIBUTION 
SHOP EQUIPMENT 


REPLACEMENTS 


Kitsap, Clallam, Mason and 
counties. The Willard 
line has been handled in this terri- 
tory for the past ten years by Har- 
| per-Magee, Inc., who will hereafter 
distribute radio and electrical re- 
frigeration products 


King, 


Herron Zimmer 
Radiator Screen 





Herron Zimmer Moulding Com- 
pany of Detroit is offering an ex- 
panded metal or wire mesh radiator 
screen in full chromium plate. The 
company also builds trunk racks. in 
three, four or five bars of grain, 
black or full chromium plate. 


FORD REPAIR PLAN 
TOLD SEATTLE A. M. A. 


Seattle, Wash., Nov. 10. 
fifty independent repairmen 
present at a meeting of the 
division of the Automotive Main- 
tenance Association, held last. Tues- 
day evening, when O. A. Ohlstrom 
;and Mr. Barnum, both with the 
Ford Motor Company, explained de- 
tails of model A repair and service 
work. Al Lilygren, president of the 
| A. M. A., presided. A model] A chas- 
sis was used and pictures illus- 
trated various features. 


—Nearly 
were 
repair 


TITUS OPTIMISTIC AFTER 
BUSINESS CONFERENCES 
Los Angeles, Nov. 10.— Marked 
cptimism for the future of the tire 
industry was displayed by F. W. 
Titus, executive of’ the Pacific Good- 
rich Rubber Company, upon his re- 
turn from a series of business con- 
ferences at Akron, O. “The Good- 
rich comuany has just completed a 
survey which reveals that 46 per 
|cent. of the tire equipment on motor 


cars now operating in the United 
/States is so badly worn that it will 
jhave to be replaced in sixty oF 
ninety days,” said Mr. Titus. He 
added that the Pacific Coast divi- 
sion of the company has led all 


| others in sales this Year. 


3 GO Tin AVE at 95inST. 


SINGLE 
‘$2. 50—$3.00—$3.50 

DOUBLE 
$3.50—$4.00—$4.50 


(all rooms with private baths) 


Weehly Rates 
at Substantial 
Reductions , 


750 
ROOMS 





A hth 4 one 












Recovery 


NEW YORK, Nov. 10.—During the 
third quarter of the current 
General Motors Corporation 


year, 
sales and earnings were at low 
levels, which have not been ap- 


proached previously for this period 
since 1925. For the first nine 
months, however, the corporation’s 
sales and earnings were somewhat 
larger than during the correspond- 
ing period five years ago. 
Comparison of the corporation's 
results for the quarter just closed | 
with those of 1925, when operations | 
were running at approximately the 
Same rate, may indicate the stability 
of the corporation’s position and 
the closeness with which its opera- 
tions and profits are following the 
general trend of the business this 


year. It is impossible to see in such 
a comparison any inherent weak- 
mess in the corporation’s present 


position nor to doubt its ability to 
revive quickly when business condi- 
tions in general and the motor in- 


dustry in particular return to a 
more normal basis. 
The sales of 244,378 units in the 


third quarter of this year compare 
with sales of 222.839 in the third 
quarter of 1925. At the same time, 
the corporation's net profit of $25,- 
470.697 compares with $30,557,919. 
The difference in earning power as 
related to volume arises from two 


principal causes: First, that the 
current year has been a year of 
downward readjustment as con-| 
trasted with the earlier period of 


expansion; second, that, during the 
past five years, the corporation's 
products have been penetrating into 
much lower price ranges than in the 
former period. | 

In financial position there has | 
been considerable improvement. | 
Cash, government and other securi- | 
ties on September 30 last amounted | 
to $202,064,960, compared with a total 
of $145,142,088 on December 31, 1925. | 
Net working capital was $285,777,- | 
740, against $181,826,881, and inven- | 


tories of $113,530,106, compared with | 


Fast | 
After Upturn 


during the nine months of 1930 


were 1,008,597 units, against 1,675,- 
+964 in the corresponding 1929 period. 


Net profit was $123,826,052, or $2.68 
a share, against $222,848.335, or 
$4.96 a share, in the first nine 
months of 1929. This 1930 
does not include non-recurring in- 


come of $9,517,943, equal to 17 cents | 


a share, which brings the nine 
months’ net this year to a total of 
$2.85 a share on the common. 


OTHER FINANCIAL NEWS 


BENDIX AVIATION 
Chicago, Nov. 10.—Bendix Avia- 
tion Corporation and subsidiaries 


report for the nine months ended } 


September 30, 1930, net profit of 
$1,667,334, after depreciation, inter- 
est and Federal taxes, equivalent to 


80 cents a share on 2,097,644 no-par | 
This com- | 


shares of capital stock. 
pares with $6,893,000, or $3.26 a share 
on 2.115.000 shares in first nine 
months of 1929. 

Net profit for September quarter 
was $136,397 after above charges 
equal-to 6 cents a share on 2,097,644 
shares, comparing with $779,251, or 
37 cents a share in preceding quar- 
ter and $1,.727.033. or 81 cents a 
share on 2,115,000 shares in third 
quarter of 1929. 


KELSEY-HAYES 


The Kelsey-Hayes Wheel Corpor- 


ation earned approximately $2,280.- 
000 equal, after preferred dividend 
requirements, to $2.80 a share on the 


749,454 outstanding common shares | 
£ 


in the first nine months of 1930, 


}compared with $1,803,228, or $2.24 a | = 


share, for the first six menths, ac- 
cording to official estimates 

The company reports semi-an- 
nually and earnings for the full vea 
1930 are estimated at about $2,570,000 


lor $3.10 a share, which will compare | 


with $3,316,460, or $4.11 a share, in 
1929. The falling off in the fourth 


quarter is said to be due to the fact | 


$112,091,659, on the respective dates.|that numerous adjustments in re- 


During the five years to the end 
of 1929, the corporation has report- 
ed total earnings for its common 
stock of $1,018,824,616. At 35, the 
43,500,000 shares of common have a 
market valuation of $1,522,500,000. 
In November, 1925, the market valu- 
ation of the common shares was ap- 
proximately $715,000,000 and at the | 
highest level in that year it was} 
$775,000,000. For the full 1925 year 
the corporation reported net profit 
of $108,376,286 applicable to its com- | 
mon shares, which compares with 
estimated operating profit of $130,- | 
000,000 for the common for the full 
1930 year. The latter figure does not | 
include the non-recurring profit re- 
ferred to above. 

While results reported for the 
three months ended September 30 
1930, were slightly better than pre- 
dicted with net profit of $25,470,- 
697, equal to 53 cents a share on the 
43.500,000 shares of common stock 
they make unfavorable comparisons 
with the reports of recent years 
Their most favorable aspect is that 
with the rapid and sweeping falling 
business, which 


off in volume of 
has been due entirely to outside in- 
fluences arising from the general 


business situation, the corporation 
nevertheless has maintained its op- 
erations on an even keel and shown 
a volume of profit fairly in line 
with the volume of its sales 

The sweeping nature of the de- 
eline in business during the third | 
quarter may be indicated by com- | 
parison of sales of 244,378 units, | 
against 504,096 in the third quarter 
ef 1929, a period which marked the | 
turn in the business tide. At the 
same time, net of $25,470,697 com- | 
pared with $70,988,025 in the third 
quarter of 1929. The decline in| 
number of units sold was 51.5 per 
cent. and the decline’ in profits, 


after ali charges and taxes, was 
64.1 per cent. 
With the further decline in sales 


during the third quarter, this show- | 
ing was slightly less favorable, than 
that during the earlier part of the 
year, when comparisons of both 
sales and earnings to the results of 
the corresponding period of the 
preceding year were in better rela- 
tionship. 

However, for the first nine 
months, with sales off 39.8 per cent., 
net profits were off 444 per cent. 
The corporation’s sales to, dealers 








| the 
land the curve of wheel production 
should gradually 
| first 


| cialties 


spect of acquisition of the Jaxon 
Steel Products Company and the 
establishing of plants in Europe will 
be made at the end of the year. An- 
other factor affecting the fourth 
quarter is the lower rate of opera- 
tions during October and November 


by the company’s principal cus- 
tomers. 
December, on the other hand, wil] 


be a fairly active month because of 
current revival in operations, 


increase in the 
quarter coincident with the 
expected resumption of motor man- 
ufacturing generally. 


HAYES BODY 

Hayes Body Corporation 
for the quarter ended Septem er 30, 
1930, net loss of $100,646, alter de- 
preciation, interest, eic., comparing 
with net loss of $279,073 in preced- 
ing quarter and profit before Fed- 
eral taxes of $71,516 in third quar- 
ter of previous year 

Net loss for the nine 
ended September 30 amounted 
$486,414, after above charges, against 


reports 


months 


profit before Federal taxes of $135,- | 


of 1929 
no-pi 


months 
317.248 


nine 
of 


first 


consists 


528 in 
Stock 
shares 
HOUDAILLE-HERSHEY 
Houdaille « Hershey Corporation 
has concluded negotiations fer the 


| acquisition of Muskegon Motor Spe- 
Muskegon, | 


Company of 
Mich., and its subsidiary, the Jack- 
son Motor Shaft Company 

Properties having a value in excess 
of $3,000,000 are involved in 
transaction which 
out wholly through an exchange of 
stock and which will require no pub- 
lic financing. 

Under the proposed plan, common 
stock holders of Muskegon Motor 
Specialties will receive one share of 
Class B stock of Houdaille-Hershey 
for each share of Muskegon com- 
mon. 


NEW JERSEY PREPARES 
FOR 1931 LICENSE RUSH 
Trenton, N. J., Nov. 10.—Motor 
vehicle agents of New Jersey are 
prepared to issue 1931 license plates 
for automobiles beginning Nov. 15. 
Shipments of the plates have been 
made. Extra clerks are to be em- 

ployed to handle the rush. 
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G. M. in Position for 


profit 


Lo | 


NEW 
| FOR CHRYSLER FORMED 


| Detroit, Nov. 10.—Following the 
practice in Chicago and Philadei- 


NOVEMBER_11, 1930 


WHOLESALE BRANCH | 


Detroit Company, with J. E. Fields 
as vice-president; F. J. Morris, act- | 
ing secretary and treasurer; H. A. | 
Davies, assistant treasurer, and R. | 
P. Fohey, assistant secretary. Head- 
quarters will be at 4445 Cass Ave. 


|phia, the Chrysler Detroit Company | The branch's territory has been en- 


has been formed as a permanent: 


larged over previous practice and 


| wholesale branch to handle the De- | wi!l include five districts, which will 
| troit and Lansing territory. Stephen | be in charge of district representa- 


| D. Briggs, formerly vice-president in 
charge of Chrysler's European oper- 











the | 
is to be scarried | 


qereecRany 





ALL AMERICA CABLES 


| tives working from key cities in the 
, | Detroit and Lansing territory. 
ations, is president of the Chrysler Retaii sales of Chrysler and 


~] 


Plymouth cars will continue at 4445 
Cass Ave. under ihe direction of 
John H. Thompson. The Thompson 
used car salesroom will continue at 
5022 Woodward Ave. 


COLLIER STUDEBAKER CO. 
MOVES IN ROCKFORD 


Rockford, Wl., Nov. 10.—Collier 
Studebaker Company, Studebaker 
distributor, moved to 323-327 South 
Church St., here 





CRISS-CROSSING 


THE CONTINENT 


Postal Telegraph unites 
the nerve centers of the 
AUTOMOTIVE Ixdustry 


OMPETITION is keen in the automobile in- 
dustry ! Success demands modern business meth- 


ods .. 


. aggressive sales promotion . 


. speedy con- 


tact with business centers throughout the country. 


Orders . . . confirmations 


...news...reports... all 


communications must be rapid, accurate—and Jeave 
a permanent record for future reference. 


Criss-crossing the continent from Portland, Maine 
to Portland, Oregon . . . reaching 70,000 points in the 
United States, 8,000 in Canada... Postal Telegraph’s 


efficient service between 


“key” markets establishes 


the speedy contacts that up-to-date executives de- 


mand. 


Alert messengers .. . highly trained operators... 


second-splitting equipment... 
bility evident in every transaction 


a sense of responsi- 
these make Postal 


Telegraph as modern as the industries it serves. 


The only American telegraph company offer- 
ing a world-wide service of coordinated record 


communications. . 
ternational System 


. through affiliation in the In- 


to Europe, Asia and the 


Orient over Commercial Cables; to the West Indies, 
Central and South America over All America Cables; 


to and from ships at sea 


COMMERCIAL CABLES 


via Mackay Radio. 


ostal Telegraph — 


MACKAY RADIO 
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Things You Will See at the N.. 





EREWITH are described addi- | 

tional features which will be | 
shown at the M. E. A.-N. S. P. A. 
Show to be held in Cleveland, O., 
November 13 to 19. 


WATERVLIET TOOL COMPANY, 
INC., Albany, N. Y., will display two 
new tools, the Watervliet bushing 
hone and a valve seat glaze breaker. 
The hone has features of other 
hones, but has the additional ad- 
vantage of the round tension spring 
which permits a complete reaming 
job to be finished without chang- 
ing the setting of the adjusting nut. 
The hone is set at the diameter to 
which the bushing is to be reamed 
and the blades pulled back against 
the compression of the spring. The 
hone is then inserted in the work. THE RIESS MANUFACTURING 
The compression spring expands to a COMPANY, Dayton, O., will exhibit 
several new items of equipment. 
The new improved Riess tread type 
brake tester is equipped with four 
rotating endless traction treads, 
| which, it is claimed, make it possi- 
snug fit in the work and will con- | ble to accurately test brakes even 
tinue to expand until they seat when tires are wet or oily. Each 
against the adjusting nut or until | automobile wheel is revolved against 
the required amount of stock has | the retardatjon or braking action of 

£2 the brakes. The tester is said to 
|detect out-of-round drums without 
|removing the wheels. The mechan- 
|ism is so sensitive that it registers 
| the slightest wheel or brake drag 
before the brake pedal is depressed, 
'the manufacturers state. The tester 
is designed so that either pit or rack 
installation can be made. 
| Models H. A. L., U. A. L. and 
|S. A. L. lathes and grinders are 
ruggedly constructed and designed 





WATERVLIET Bushing Hone 
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Se jfor fast operation in turning or 
WATERVLIET Valve Seat Glaze | - _ _ 
Breaker 


THE SCULLY IRON AND STEEL 
| COMPANY, Chicago, is including a 
| line of expansion piston pin ream- 
| ors and a valve guide cleaner in its 


been removed. This company is also 
showing its new valve seat glaze 
breaker. 


PYRENE MANUFACTURING | 
COMPANY, Newark, N. J., will ex- 
hibit its complete line of hand fire 
extinguishers and passenger and 
truck tire chains. Three new dis- 
play items will be shovn for the 
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| display. The ranze of the expan- 
sion reamers is .057 inch. The 
blades are spiral fluted. Replace- 
able blades are available for this 
| tool. The new Scully valve guide 
cleaner has spiral blades of tem- 
pered steel. The rear collar of the 


extinguisher 


NEW Pyrene 


first time: The No. 1 dealer dis- 
play cabinet; No: 2 dealer display | 
stand showing a one pint Pyrene| 
fire extinguisher attached to an 
automobile steering column, and a 
new one-gallon pressure type ex- 
tinguisher. 


flexibility. 


TRICO PRODUCTS CORPORA- 
TION, Buffalo, N. Y., will show its 
new metal display box for wind- 
Shield wiper blades and its new 


THE NEW ENGLAND AUTO 





PRODUCTS CORPORATION, 
Pottstown, Pa. has introduced a 
new :eries of oil-iype universal 
joints for replacement and original 
equipment The yokes fit into 
hardened and ground bushings, 
which are set in accurately ma- 





NEW Trico Wiper Blade Display 


| modéls 794-A and 793-A sleet wands. 
The sleet wand is equipped with a 
heating element which transmits 





NEW ENGLAND coil type universal, 
joint 


chined recesses in heavy housing } 
walls. The large lubricating cham- | 
ber supplies oil through four ports 
or openings to the center of each of 
the bushings and to the bearing. 
This, it is stated, insures complete 
lubrication inasmuch as the oil 


States 


Auburn 
Austin 


Iilimois a7 18] 





blades is on the shaft or handle for 








| Cadillac 





REISS Improved Brake Tester 


grinding out-of-round drums to a 
smooth glass-like finish. Models D2 
and T2 relining machines. are 
equipped with a new and improved 
motor-driven countersinking and 
drilling attachment. 

The bench anvil, which has been 
designed to:take the place of the 
ordinary shop vise, is provided with 
both convex and concave surfaces 
to handle both internal and exter- 
nal bands and_ shoes. 
cutter is heavily constructed and 
cleanly cuts either woven or molded 
brake lining. 

The portable bench grinder is 
equipped with a 6 by *%-inch grind- 
ing wheel and a steel wire scratch 
wheel for removing rust or dirt from 
metal and for scratching tires be- 
fore applying patches. Every electri- 
cally operated unit in the Riess line 
is equipped with a repulsion-induc- 
tion motor. 








heat through the giass from the in- 
side, loosening the ice, which is re- 
moved by the windshield wiper. No 


The lining | 


lower compartment for a number of 
cans of oil. The Servistation holds 
parts for rebuilding chains also. 


FLEMING MANUFACTURING 
COMPANY, INC., Worcester, Mass., 
has introduced two additions to its 
line of screw drivers. These new 
| items are known as the “Hardi” and 
| the ‘“Cross-Eyed Giant.” The “Har- 


ee 





| FLEMING “Hardi” screw driver 

| ai” features a shock-absorbing fer- 
irule, and the other new tool has 
|two holes in the shank through 
| wane a punch may be inserted to 
| assist in turning. A new protractor 
/and a complete line of cold chisels 


| FLEMING “Cross-Eyed Giant” 
| \serew driver 





|and drifts and improvements in dies 
| will be announced. Four new dis- 
| play boards, which will be furnished 
| the jobbers,.are contemplated in the 
| new Fleming merchandising set-up. 


| sion of Houdaille-Hershey Corpora- 


|metal tire cover that supplements 
| the present line. This cover is in two- 


| tone colors and has two strips of | 


| stainless steel molding, one in the 
|center of the outer ring and the 
|Oother on the outside edge of the 
| side plate. The cover also will be 


|} available in all-black finish with | 


| 


| the stainiess steel molding. 


OAKES PRODUCTS CORPORA- 
TION, Chicago, a division of Hou- 
daille- Hershey Corporation, has 
added to its line window wings of 


switches are used with the sleet | 


‘wand; movement of the arm to the 


automatically 
This 


working position 
makes or breaks the circuit. 


accessory is available in a selection | 


of three mountings. 


THE CHAIN PRODUCTS COM- | 


PANY, Cleveland, O., will feature 
the Hodell molybdenum tire chain, 
which was recently described in the 


Automotive Daily News, and its new | 


” 


Sealine sn hiee stadamme Be. 9 





HODELL tire chain display 


outdoor Servistation. The latter is 
a metal chain display unit which 
is placed near the gas pumps and 
can be securely locked. It has the 
advantage of displaying chains to 
customers driving in for fuel and 
oil. Provision is also made in a 








non-shatter giass with a new uni- 
versal reveal pad that will fit any 
shape of car window reveals. The 
reveal pad is described as a strong 
but pliable stamping of neat design 
that can be changed easily into the 
form that will fit any window reveal. 
Only a lower reveal is used in an 
installation. No specially shaped, 
rigid castings are necessary. The 
reveal pad and the other simple 
fittings have been standardized into 
one unit, which will fit any of the 
new makes of cars, as well as a wide 
range of the older models. 

Another distinctive feature of this 
new design of window wing, it is 
claimed, is that it is so constructed 
that there is no tension or strain 
upon the glass. 


REIFF & NESTOR, Lykens, Pa., 
announces its new R & N hone and 
lapping tool, also an adjustable 
blade-sleeve pilot reamer. The tool 
is available in sets of three, rang- 
ing in size from .730 inch to 1% 


LYON COVER COMPANY, a divi- | 


| tion, Chicago, will display a new| 


ee 





inches. They are packed in a case 
with eighteen extra interchange- 
able abrasives, a complete set of 
shims and a set of burnishers, or 
they may be obtained separately 
with six extra abrasives and a set 
of shims. The tool has a microm- 








= 


R. & N. Adjustable Biade-Sleeve 
| Pilot Reamer 

| eter adjustment and the expan- 
[3 range is slightly over ¥% inch, 
| 


The price per set is $22.50; individu- 
ally, $9.25; extra abrasives, $2.25 per 


dozen; extra burnishers per set, 
$1.25. The adjustable blade-sleeve 
eamer is designed for fitting 


pilot r 


be 
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R. & N. Hone and Lapping Tool 
piston pins and king bolts. The 
blades are set at a slight angle to 
| produce a shear cut. A pilot is pro- 
vided on the entering-end of the 
reamer in order to effectively ream 
two holes in line. The fourteen 
sizes available cover a range from 
1% inch to 1% inches. The list price 
ranges from $6.50 to $14.75 each. 


Cc. SPIRO MANUFACTURING 
COMPANY, Dobbs Ferry, N. Y., will 
feature its new channel type steel 
running boards of hook and weld 
construction. A new piston tool de- 
signed to grip the piston for easy 
| handling by the mechanic in fitting 
or lapping and testing with feeler 
gauges. 


STAR PRODUCTS, INC., Cleve- 
land, O., has added valve spring 
‘support keys to its line. These have 
been made as interchangeable as 
possible to keep down inventory 
without deviating from manufac- 
turers’ specifications, it is claimed. 


THE UNITED STATES ELEC- 
TRICAL TOOL COMPANY, Cincin- 
nati, O., will show for the first time 
at the M. E. A.-N. S. P. A. Show a 
new portable polisher and a valve 
refacer. 

The portable polisher is dfiven by 
a universal motor at a speed of 900 
r. p. m., and operates from a light 
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Seger 
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Se 


United States Electric Portable 


Polisher 


| socket. The tool is ball bearing 
= and weighs’ eleven 





pounds. It lists at $66 with cord, 
plug, one lambs wool pad and one 
felt pad. 

The new valve refacer was de- 
scribed recently in the Automotive 
Daily News. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


CUMULATIV E NEW PASSENGER CAR 


Chevrolet 






Chrysler 





Cord 








89) 


Gardner 





does not have to attempt to enter 
into a solid bearing counter to 





m, 1929 | 77; *| 979) 


120, 2424] «403; «46 





ceutssugal force. | *Not in production at that time. 
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HOW DEALER USES MAIL TO 


Packard Caos in Wash- 
ington, D. C., Also Sells 


Accessories With Same 


Plan. 


By FRED E, KUNKEL 
ETTING more business for the 


service station via the mails is | 


the selling stunt that is not as 
widely practiced as might be ex- 
pected, yet a good sales letter per- 


forms the functions of bringing in | 


more’ business if rightly employed. 
That the mails are an excellent 
auxiliary for the sale of service and 
to secure better turnover in acces- 
sories has been proven, at least to 
the satisfaction of the Packard 
Washington Motor Car Company in 
Washington, D. C. 

“February is naturally a slow 
month in the automobile busitiess 
around here,” says W. M. Wolf, 
service manager. “And so we send 
out a letter to all of our owners 
offering four special combinations 
at attractive prices which tend to 
induce desire in owners to have 
their cars looked over and get the 
benefit of this inspection, viz.: 

“‘We are offering a series of 
special combination operations for 
your Packard throughout February. 

“*‘These combinations represent 
quite a saving in contrast to the 
regular prices charged for similar 
work during the other eleven months 
of the year. 

“*To help you take advantage of 
this opportunity we will call for and 
deliver your car at no charge. 

“‘*For your convenience and con- 
sideration, we are attaching a list 
of these combinations. 

“Check and sign the combina- 
tion you wish us to perform and 
give the list to our representative 
when he calls for your car. 

“‘Remember—we call for and de- 
liver back to you your car at no 
charge.’ 

“The idea of it is not only to keep 
the shop busy, but if you can get a 
man to come in with his car, you 
can frequently sell him things that 
you cannot if he does not come in. 
You might get a man in on a com- 
bination job and then sell him a 
heater or a laprobe, or what not. 


Once he is in here and spending a) 


few dollars, you can always sell him 
more 

“Another thing that we try to sell 
all the time is insured service. The 
more cars you can get in on insured 
service the more you can handle, 
regardless of weather conditions. 
They pay so much a mile and it 
keeps their car in operating condi- 


tion regardless. There is no other | 


‘expense. We supply all parts. In 
this way, you know from past rec- 
ords that you are going to have so 
many cars every day for your in- 
sured service and you can count on 
it. This also gives you the oppor- 
tunity of employing suggestive sell- 
ing and to sell more accessories 
while they are in, which they might 
need for winter driving, such as 
heaters, robes, window eaves, step 
plates, rubber mats, etc. 

“We also send out service letters 
twice a year, in the spring and fall. 
The fall letter asks a question, ‘Are 
you ready for winter driving?’ and 
reads: 

“‘October’s bright blue weather 
has been kidding you along, but 
don’t be fooled by November and 
the rest of the cold Jack Frost 
months!’ 

“*You'll need to take your usual 
winter precautions and also to pur- 
chase some winter comforts. Allow 
us to assist you. 

“‘For the steps of precaution, we 
would suggest anti-freeze solution, a 


change of oil, a general tune-up, 
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land you will probably need a set of 
chains. 

“Then, for the comforts, we can 
robes, window 


, Offer you heaters, 
}ea rubber mats, 


ves, step plates, 
windshield wings. 

“*All of these, and mcre, are here 
for your inspection and will add ma- 
terially to the comfort and cleanli- 
i'ness of your Packard, not to men- 
‘tion the personal satisfaction to be 
|derived through the ownership of 
‘such accessories. 
“‘Let us have the pleasure of 
,SERVING YOU NOW and thereby 
have the feeling that our PACK- 
ARD OWNERS are truly prepared 
and comfortable for the winter.’ 

“Just before the peak load, we try 
; to get people to come in to get their 
cars fixed up for the winter and to 
|; punch old man procrastination in 
| the nose. In that way, with your 
insured service (a contract guar- 
antee that will keep the car running 
on the streets), it helps to even out 
the peak load and keep an even flow 
of business in and out of the service 
station.” 


E. C. Anthony, Inc., Adds 
Fleet ef Motorcycles 


Los Angeles, Nov. 10.—Earl C. 
Anthony, Inc., Packard distributor, 
| has added a fleet of white motor- 
cycles to its service department 
| equipment. The motorcycles are to 
be used for pick-up service with- 
'out the necessity of sending two 
;men, as is the case when an auto- 
| mobile is used in calling for and 
| delivering cars to be serviced. In- 
| Cidentally, the motorcycles are 
| lettered with the firm’s name and 
have high advertising value as they 
| are driven through the streets, or 
| are fastened on to the rear of a car 
| being brought in for servicing. The 
drivers are uniformly dressed, in a 
white sweater, white whipcords and 
| brown boots. 

The idea of the service, according 
to officials of the Anthony organiza- 
tion, is to get motorists to send in 
their cars for small adjustments and 
repairs that they habitually neg- 
lect, and which tend to shorten the 
life of their cars. The new service 
does not replace the tow car service, 
| but supplements it 


'McCORD RADIATOR HOLDS 
ANNUAL STAFF MEETING 


Detroit, Nov. 10.—Preceding the 
| Cleveland show this week, the field 
|force of the McCord Radiator and 
| Manufacturing Company is holding 
|its annual meeting in this city. A 
| discussion of 1931 merchandising 
plans is being had. 

The meeting started with an in- 
| formal dinner last night at which 





| 
} 
| 


| brief talks were made by C. R.| 


Hammer, 
|}urer; P. L. Barter, vice-president, 
and W. G. Hancock, sales manager. 
| Today they had a discussion of the 
| gasket industry, with C. B. Bailey, 
| works manager of the Wyandotte 
|plant, outlining factory practice. 
| Tomorrow radiators will be handled. 
| Wednesday's session will cover 
radiator cleaner and valve tool, job- 
| ber conditions and trends and the 
annual dinner will be given that 


vice-president and treas- | 


night without a formal program of | 


speeches. After that the organiza- 
tion will take the boat for the Cleve- 
land show, where McCord will be 
represented with a comprehensive 


exhibit of the company’s diversi- | 


fied line. 


| WEED MOTORS CORP. 

IN NEW QUARTERS 

Bridgeport, Conn., Nov. 10.—Weed 

Motors Corporation, Auburn and 

Cord dealership, has occupied its 

new quarters in the D’Elia Building 
at 1330 Fairfield Ave. 








They’re the 


More Bargains! | 
1929 Pontiac] 

] 

| 







Roadster 
"sa" $545 


1927 Buick 
Brougham 


S-Paseenger 


$495 


1930 
Buick Sedan 





as wont a¥e. rast 
WESTFIELD TEL. 2.1277 


ae 5 
UNION COUNTY BUICK ¢. 


339 NORTH BROAD ST., ELIZABETH 
BRANCHES 


OVEMBER 11, 1930 


Election 









XY i Y ; 
is Sale Because 
Best Running 


And bound to live up to our prom 
ises of performance. If youre « can- 
didate for a car don't hesitate 

come here to-night or Election Dey. 
If your present car is not so good drive 
it here, we'll accept it in trade 

remember winter's shead and you'll 
want « good car with plenty of pickup 


Come in and Decide On Taking 
One of These Election Day 
Bargains 


1928 BUICK COUPE 


Fecnendee $675 
1928 NASH SEDAN 
tens $750 


5 ae 1929 BUICK COUPE 
ascenger 
= Fieri onssnses $875 


EMERSON 
2308 
pom. Burrow awn minroy ave 

. - RANWAY TEL, 70708 





EVERY ONE WAS TALKING ABOUT the election, so the Union 
County Buick Company of Elizabeth, N. J., capitalized the idea and 


conducted a special used car sale, 


“Here are the winners,” the ad 


read, “picked for this sale, because they’re the best running and 


bound to live up to our promises of performances, 


If you’re a candi- 


date for a car, don’t hesitate; come here tonight or Election Day.” 


The ad attracted a large number 
trace 


Special Offer " a 
Distributor at Atlanta 


Atlanta, Ga., Nov. 10.—Cauthorn 
Motor Company, Hupmobile distrib- 
utor in this territory, is offering a 
number of special inducements in 
the November used car sale being 
conducted by the company to in- 
crease the success of the event. 

For this sale, according to the 


management of the company, prices 
have been reduced to an obsolute 
minimum. With every used car 
sold during the November sale, Mr. 
Cauthorn is giving a check, made 
out to George H. Carswell, secretary 
of state, to pay for the 1931 license 
tags. 


STUDEBAKER DISTRIBUTOR 
FOR MAHONING COUNTY 


Youngstown, O., Nov. 10 (UTPS) .— | 


The Columbiana Motor Company 
of Columbiana, O., has been named 
distributor for the Studebaker line 
in Mahoning county, and has 
opened a showroom and service sta- 
tion at 2023 Market St. 





of prospects, and several sales were 
d to it 


PEERLESS INCREASES 
PRODUCTION 50 PER CENT. 


Cleveland, Noy. 10.—Responding 
to the generally quickened business 
pulse and in keeping with the civic 
slogan, “Put Cleveland to Work,” 
| the Peerless Motor Car Corporation 
has increased its production sched- 
ule 50 per cent. and will continue 
operations with employment more 
than doubled, J. A. Bohannon, presi- 
'dent, stated. “The automobile in- 
dustry is on the way to much bet- 
ter business,” Bohannon stated. 

Peerless shipments for October 
were 75 per cent. greater than Sep- 
tember and nearly equaled those of 
October, 1929. 


BUILDING PERMITS GAIN 
IN NUMBER IN DETROIT 


Detroit, Nov. 10.—Permits for new 
buildings, additions and alterations 
issued in Detroit during October to- 
taled 1,335, with cost estimated at 
$2,970,393. This compares with 1,257 
permits issued in September with 
cost estimated at $5,106,257 and 
2,444 permits and cost estimates of 
$6,767,971 in October, 1929. 





REGISTRATION STATISTICS, OCTOBER, 1930 
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CHEVROLET PLANS 
1,000,000 OUTPUT 
DURING NEXT YEAR 


(Continued from Page 1) 


country during the next month, in 
which time sales executives from 
the factory expect to personally talk 
to 20,000 of their retailers. 

As this Detroit meeting is to be 
repeated fifty times in various sec- 
tions of the country it perhaps will 
interest readers of the Automotive 
Daily News to learn the procedure 
as noted by this writer. 

It started with the dealers’ lunch- 


eon, with leading factory executives, 
including President W. S. Knudson 
and representatives of Fisher Body, 
G. M. A. C. and other affiliations at 
the speakers’ table, H. J. Klingler, 
vice-president and general sales 
manager, acting as master of cere- 
monies. Of course, in other meet- 
ings it will be impossible for all 
these “big shots” to-attend, but in 
this one instance only does the pro- 
gram differ. 

The real feature was the business 
show in the big auditorium of the 
Masonic Temple. Mr. Klingler was 
the stage manager, opening with a 
talk on conditions as he sees them 
and pointing out the sales possibili- 
ties of the new line. He said that 
for the balance of the year Chev- 
rolet dealers should make a good 
profit in an ordinarily dull time, be- 
cause of the early introduction of 
the new models, or at least break 
even, with a bright outlook for a 
fine year in 1931. He declared that 
60 per cent. of his direct dealers 
had made a profit this year. Octo- 
ber wasn’t a bad month at the fac- 
tory, the prcduction being 38,000 
units, despite the fact that the public 
knew new models were coming 
through. Don’t go out and buy busi- 
ness, he said, in way of caution in 
talking used-car sales. 

Then Mr. Klingler pulled aside the 
gorgeous plush curtains that hed 
hidden the shining 1931 Chevrclet 
sedan and the new baby was ouli- 
cially born. Announcement of 
prices, which had remained a care- 
{fully guarded secret up to this 
| moment, added to the enthusiasm 
| of the assemblage. 

W. G. Llewellyn, sales promotion 
| manager, followed with an inspira- 
tional talk, elaborating on the 
groundwork laid by Mr. Klingler. 
| This led up to the moviezone which 
| had been carefully written and pho- 
|tographed to demonstrate to the 
| dealers sales possibilities right under 
their very noses, which they usual- 
ly overloox, and how to make a 
ij hard sale. It was entitled “Within 
Two Blocks” and was the story of 
the dealer prodding his salesmen 
into renewed effort tu get business, 
| The object lesson in this is that 
by co-operation with the salesman 
on the part of the dealer not only 
can a hard sale be effected but 
that the salesman himseif is taught 
that by persistence and avgressive- 
ness business can be had. Other 
playlets had to do with business 
management and used cars. 

Sidney Corbett, head of the com- 
mercial car section, told of the com- 
| pany’s plans in that line. He says 
i that at present the Parry plant has 
not got into action on the Chevrolet 
truck body, being busy cleaning up 
on the old Parry product. Soon, 
| however, the Indianapolis plant will 
|be turning out Chevrolet stuff and 
then the dealer will be able to offer 
|the complete job, chassis and body, 
} at definite price. However, he 
| stated, this will not crowd other 
body makers out of the Chevrolet 
picture. 

Mr. Corbett told of a new 1'2-ton 
model coming through which will 
have a wheel base of 157 inches, 
twenty-six inches longer than the 
present ton and a half job, which 
of course, will be continued. The 
newcomer is designed for the carry- 
ing of bulky loads, such as furni- 
ture and farm products. 

Outside of Chevrolet's activities, 
Hudson stirred ’em up by going on 
a definite five-day-a-week schedule. 
Fifteen hundred men were put to 
work last Monday; 1,000 more will 
be added this week and another 
thousand next week. 
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NEW REPAIR SHOP iio vctstaniaseie ‘ oe 
Fort Worth, Tex., Nov. 10.—The i. he io | 
Wright - Crossman Motor Com- - u ~ . & & 2 
pany has established“ a_ general & 2 oe 3 gz = i a s se 2 5 3 2 
automobile repair business at 808 | NAME AND z a & ' ic) ba A | we * i a =) | 
Florence St. General mechanical} * MODEL 5 og Ae b Se 2 § » | on mi 23 ao/| 4 = ad 
repair, washing and greasing, fen- 5 Z a oat Zz 3 +3 r) 3 3 | aa a | a 3% 3 § ais 33 
der and body work are specialties of | $ 3 So 3 & 3 3 5 E @4/\/$& 3s | a3 28) § E s | = 53 
the company, wD oO mo 7) a ns x ID > | em n an Sel fae 1 > n 
PLANS NE GARAGE Te ' 4 . cS eee — ae ; i eae eae  — 
Syracuse, N = eae ial Auburn 8-95 | Ste -—|K-S Ele | Cha USL | Mot-M Cas | GR —| Mur Ind|Ind — "Gla | Yes Yes | Day Lov 
Tiffany plans the erection of q| *uburn 6-85 | Ste — | K-S Ele | Cha USL | Mot-M Cas | — — | Mur Ind | Ind — |*Kel Yes Yes | Day Lov 
modern garage service station and | Auburn 125, | Ste — | K-S Ele | Cha__ USL | Mot-M Cas |.GR — | Mur Ind Ind a |*Gla | | Yes Yes | Day Lov 
repair shop at West Genesee, | Austin ___ | NE —|K-S BS /| Cha USL | — eee ae, — | Due an] —|— [Gen Cen|— Own 
Franklin and Willow Streets. More | Blackhawk 6 | Ste Wal | Mot-M DR | Cha Pre | Mot-M Cas | Lin Lin || Val Ind | Ind Kok | — | Buck Buck | K-H Lov 
than $30,000 will be expended, in- | Blackhawk ae | Ste __ Wal | Mot-M DR | Cha _ Pre | Mot-M _ Cas Lin Lin | Val Ind Ind Kok | — | Buck Buck | K- H ___ ov 
cluding the installation of the lat-| Buick 8-50 |; AC —|K-S'7 Her | AC **Opt | AC — | Tern — | Duc Gui | Gui —|-— -- — | K-H Lov 
est type of machinery and equip-| Buick 8-60 AC — | K-S Her | AC **Opt | AC — | Tern — | Duc Gui | Gui —|i-—- |- — | K-H Lov 
ment for washing, polishing, greas- | Buick 8-80 AC — | K-S Her | AC **Opt | AC — | Tern —|Duc Gui|Gu —|— .| — | K-H Lov 
ing and lubrication, as well as mod- | Buick 8-90 | AC — | K- Her | AC **Opt | AC —|Tern Tern | Duc Gui | Gu —|— J-— — | K-H Lov 
ern service station repair equip-| Cadillac 8 = | AC Jag | Mot-M DR | AC “Ex | AC Cas | Tern. Tern | Duc Hal | Hal —/| Kel | Eat Eat | K-H Lov 
ment | Cadillac V-12 | AC Jag | Mot-M DR |! AC Ex | AC Cas | Tern Tern | Duc Hal | Hal —j|** | Eat Eat | Buffalo Lov 
: — Cadillac V-16 ! AC Jag | Mot-M DR l AC Ex | AC Cas | Tern Tern | Duc Hai | Hal | Opt | Eat Eat | | Buffalo Lov 
HILDEBRAND ELECTED preeminent - _ ; -=- a acne — . ———5 Or 1 Own . KH Lov 
Newark, N. J. Nov. 10. —William | Chevrolet | AC — | AC __DR{| ‘AC “Var ‘| AC —) coe uc Gui | Gui _ -- = Own’ wn K-H_ ~ Lov 
Hildebrand of Thomas A. Edison | Chrysler 8 | NE Ster | Mot-M Ele | AC Wil | Mot-M Cas | AWS AWS | Duc Hal | Hal Per | — NM NM | MotoW Hou 
Industries, East Orange, has been | Chrysler 70 | NE *Wal | Mot-M_ Ele | AC Wil | Mot-M Cas | AWS AWS | Duc Hal! Hal Per — |NM NM Motow Lov 
sameiected cranidinet of the Newark | Chrysler 66 | NE *Wal | Mot-M_ Ele | AC — | Mot- -M ll Oa — | Duc Hal} Hal ale jaw. ee. le 
Trafiic Club. Other officers elected Cord Front Drive | | “Ste No io | Mot-M _ a4 Cha USL | Ster *__—Cas | GR No | Mur Ind | Ind _ No | No | Alloy y Alloy | Day _ __Hou 
were: Vice-presidents, C. E. Tinney | De Soto 6 Yes No | Yes Yes | AC Wil | No No| Yes Yes | Duc Yes | Hal No |No™| Yes Yes |;Motow Yes 
and E. E. Ebert: treasurer, Fred A.| De Soto 8 | Yes No | Yes Yes | AC _ Wil | Yes No | Yes Yes Duc Yes Hal No | No | Yes Yes |iMotow Yes 
Fiedler; secretary, W. W. Pierce; Dodge DD | NE —j|Mot-M —~j|AC wil | — —|Vs VS|—  £=Hali— —|—-| Yes Yes |*Budd Lov 
governors, Harold Force, Francis X. Dodge 8 | NE — | Mot-M — | AC Wil | Mot-M at) ae ¥o.j << Hal | — —|— | Yes or | Motow Lov 
Kielt and E. C. Puller. | Durant 6-14 | NE No | Mot-M Ele | AC USL | Mot-M No | — =—|— Cor;— =—|= |e | Motow Mon 
USES THREE SPECIALS Durant 6-17_ | NE _No|Mot-M_ Ele| AC USL|Mot-M GR{— = —!— Cor! — —\i— I~ _.__—| Motow_Mon 
TO INCREASE BUSINESS Elecar 6-75 | Ste — | Mot-M Sha | Cha USL | Mot-M_ Yes — — | Mur Hal | Hal —|— |Ste Ste|K-H  }Gab 
Danbury, Conn. Nov. 10.—Three | Elcar 8-96 | Ste Borg | Mot-M Sha | Cha USL Mot-M Yes | — — | Mur Hal | Hal —i ef Ste Ste | K-H Gab 
storage specials ae being advertised Elear 8-130 | Ste Borg | Mot-M Sha | Cha USL | Mot-M Yes | — — | Mur Hal! Hal i= | Ste Ste | K-H Gab 
by Higson’s Super Service Station, | Elear 140 | Ste Borg | Mot-M Sha | Cha USL | Mot-M Yes _ Yes — | Mur Hal; Hal —/|—. | Ste Ste | K-H Gab 
a ‘te @ drive for more garage | Essex 6 | Ste — | Mot-M_ Ele | AC Ex | Mot-M_ — | -- —|— JB | JB —|—_, Own Own | MotoW Mon 
business. The first special is day | Ford A ; ("Var vot Own Ele | Cha Own | ee 3. a ae 5 eee Yes | — —|—- jr — | Own ‘Hou 
storage, from 7 a. m. to 6 p. m., for Franklin” | NE *Jag | K- Ss Ya | ‘Cha USL | -- Cas | GR , ~—s GR. (“Duc | Cor | |\Cr — | Kel el i Gen n__Gen | -MotoW W “Wahl 
$5 per month. Twenty-four hour | Gardner 158 | Ste *Borg | Mot-M DR | Cha — Pre | Mot-M Cuno! VS Vs |iDitz —|Cor —j;— |— — | Motow Lov 
“live” storage is listed at $10 per) Gardner 148 | Ste *Borg | Mot-M DR | Cha Pre | Mot-M Cuno! VS VS |*Ditz | Cor —|— |c CG | MotoW Lov 
month, while twenty-four-hour Gardner 136 Ste *Borg | Mot-M DR | Cha Pre | Mot-M Cuno) VS VS |#Ditz —|Cor —|— | ca 3 __CG | Motow__Lov 
super-service, including delivery of | Gaiam Stan. 6 | NE —|K-S Her | Cha Wil | Mot-M — | GR GR|— Hal | Hal —|— | Ste Ste | Motow Lov 
car once a day and one wash per | Graham Sp. 6 | NE — | K-S Her | Cha Wil | Mot-M —/|GR GR | — Hal | Hal |— | Ste Ste | Motow Lov 
month, is $15 on a monthly basis. Graham Stan. 8 | NE co | Her | Cha Wil | Mot-M —|GR GR | — Wal | Hal —{— | Ste Ste | MotoW Lov 
The station is located at 125-135| Graham Sp.8 | NE —|K-S Her | Cha Wil | Mot-M —/|GR GR|— Hal|Hal —|— | Ste Ste | MotoW Lov 
White St. and has been in opera-| Graham Cust. 8_ | NE *Ster| K-S Her | Cha Wil | Mot-M_ Cas | GR GR|—  JB|JB_ —j|— | Ste Ste | Motow_ Hou 
tion less than a year. ‘Hudson 8 | Ste — | Mot-M Ele | AC Ex| Mot-M = — | — —|— Hal | Hal ~ —| —_| Own Own | Motow Gab 
—.- eae a ee | Oh ——T aoe ta | Ha ont om — — | K-H Gab 
NSTRUCTION | Hupmobile ¢ Cen. 6| Ste Wal | Mot-M_ Ele | Cha wil Pk Mot-M Cas | VS | Val Hal | | Hal | | 
a co 10.—The | Hupmobile Cen. 8 Ste Wal | Mot-M_ Ele | Cha wil | Mot-M Cas | VS —| Val Hal| Hal —-|— |— — | K-H Gab 
Fairfield, Conn. Nov. © | Hupmobile U Ste Wal | Ster Ele | Cha Wil | Mot-M Cas | VS —j|Val Hal| Hal —|— |— —|K-H Gab 
Fairfield Rubber Works of E-I. du| po obile H | Ste Wal|Ster ‘Ele | Cha wil | Mot-M Cas | VS ae: Sk SL eS a ee a —|K-H Gab 
ae ‘alae can b. a yo | Hupmobile C | Ste Wal | Mot-M Ele | Cha Wil | Mot-M_ Cas | VS — Val Hal| Hal —j— |— — | K-H Gab 
at A transfer building, fire-pro- | Jordan Mod. 8 G | Ste Ster | Mot-M Her | Cha Wil | Mot-M Cas | GR — | Ditz Ind | JB ~~ —{— | Cen Cen | K-H Gab 
tection lines, laboratory, storage | Jordan Mod.8 T | Ste —|Mot-M Her|Cha_ Wil]! Mot-M_ — | vs — | Ditz Ind |Ind_  —|— |Cen_Cen|K-H _ Gab 
building and a new fabrics ware-/| La Salle | AC Jag | Mot- -M DR|AC  £.:Ex{|AC Cas | Tern n Tern | | | Duc Hal | | | | Hal — |*Kel | Eat 1 Eat | K.H Lov 
house are included. Max Nicko- | fincoin 8 ~ | NE Tho | K-S Her | Cha —_— Ex | Mot-M t-M Cas | “Cuno Yes | Duc ¢ Own | | Own Own. — | Bif Bif | Own Hou 
witz is plant manager. | Mar.-Roosevilt 8 | Ste — | Mot-M DR |Cha Nat |—_ =—|- — | Val Vie | Vic —|— [Ste Ste |;Budd—_ Lov 
— ~ |Marmon Eight-69, NE — | Mot-M DR | Cha Nat | Mot-M —|GR — | Val Cor |— Kok|— | CG CG |*Budd Wahl 
KEY TO ABBREVIATIONS |Marmon Eight-79 | NE — | Mot-M DR | Cha Nat | Mot-M Cas | — GR | Val Cor!— Kok|— |CG CG |*Day Wahl 
Marmon Big 8 | NE *Ster | Mot-M DR / Cha Nat | Mot-M_ Cas | — GR | Val Cor — Kok|— |CG CG |iDay _ _Wahl 
USED IN THIS TABLE Nash six-co | AC. — | K-S Her | AC USL | AC — [Fern —\Var JB JB —/|— [Cen Cen |'Motow Lov 
. : | Nash Eight-70 | AC — | K-S Her | AC USL | AC —!|VS — | Var JB! JB —j= | Cen Cen |iMotow Lov 
*In addition to its reguidy line Otdeme- Nash Eight-80 Ste | K-S Blos | AC USL | AC —|VS — | Var Cor | Cor —|— | Cen Cen |‘MotoW Lov 
ile als¢ s e uxe| “s ; \ ae . be a I | ; 
tee, eekeae “six wire wheels (with | Nash Eight-90 Ste_ Borg K-S__Blos | AC EX | Mot -M_ _Cas VS ee Var a Cor Cor ae Eat Eat MotoW Lov 
six tires and tubes), two wheels carried in| Oaijand 8 , NE a | DR|AC Wil | — —|Tern Tern | Duc Gui | Gui —|— | Own Own | Motow Lov 
front fender wells and secureiy locked in| ““°™™ eee Saas eee ae ! ee Seeeehstiaialiaeaneaioeat a Bas ——— re ae 
position, chromium-plated headlamps, four *Oldsmobile | AC —|K-S __DR | AC Wil | ac l= Tern — | Duc Gui | — _f =) Own | 1 Own | _Motow _ Lov 
snd. sheet metal fenders, ete. ducoed in) Peerless Stand. 8 | AC Sier | Mot-M. BS | Cha Wil | Mot-M Cas | GR No | Val Cor | Cor No|No | Cen Cen Budd Gab 
color on those models on waien susees Peerless Mast.8 {| AC Ster | Mot-M_ BS | Cha Wil | Mot-M Cas | GR oj; Val Gui | Cor —|— | Eat Eat Day Gao 
Black enameled sheet metal. It is also a| Peerless Cust. 8 | AC Ster | Mot-M_ BS|Cha_ Wil| Mot-M Cas|GR_ No! Val Gui | Cor —|— |! Eat Eat | Day Gab 
special line for 1930 ee Pierce-A., .C,B i A| NE Wal | Mot-M Her | Cha Wil | Mot-M NE | VS vs | — Aga | Aga —-!|— |} Eat Eat | K- H Hou 
SPEEDOMETER mi... ail dl emeneaen = Be ean aes > : 
AC—AC Spark Plug Co., Flint, Mich. — Plymouth et a ‘Mot- M_ Sha | AC ol —|- — | Duc — Hal | Hal = | — | Gen Gen | : wa ~ 
ar East Appliance Corp., Roches- a NTT AC nee K. ‘Ss DR — AC Pre | — — | Tern _ Due Gui | Gui _ —j=— | | Own © Own | | Motow _ Lov 
Bie —Stewart-Warner Speedometer Corp. po Royale Ste Elgin, K-S DR | Cha wil — Yes Yes Yes | Mur — Gui No No CG CG !MotoW Lov 
*Var—Various makes. Reo Fly’g Cloud 8 | Ste Elgin! K-S DR | Cha wil | — Yes | Yes Yes | Mur — Gui No | No CG CG | Motow _ Lov 
ceaiines Gach Ge” Reo Fly’g Cloud6 Ste Elgin) K-S |= DR|Cha___ Wil | — Yes | Yes Yes |Mur — Gui _ No|No |CG CG MotoW_ Lov 
Eigin— Elgin Watch Co Ruxton | Ste. Jag | Mot-M Her | AC Wil | Mot-M Own | Own Own | Duc Cor |Wood Own — |CG  CGj|-- Hou 
Jag—Jaeger Watch Co, New York city. | —_ ore les re iicanondapaaaeialin ee — a =a a —— 
NH—New Haven. See Phi Studebaker Six | Ste — | K-S Yal | Cha Wil | Mot-M —|— —j|— Ind — | No | Eat Eat | K-H Lov 
Beer Sterling Cheer Soe Ne ere cit’ | Studebak’r Dict. 8 Ste —|K-S  Yal|Cha  Wil|Mot-M — | — —i— Ind Gui —|— |Ste Ste | K-H Lov 
Tho—Seth Thomas Clock Co., New York.| Stud. Com. 8-70 | Ste — | K-S Her | Cha wil | Ste — | -- — 5 Gui i- —ji— | Ste Ste K-H Hou 
e. F. ; ‘ Stud. Pres. 8-80 | Ste NH | K-S Her | Cha Wil | Ste Cuno |*Var -|-— Gui | — —-|— | Ste Ste | K-H Hou 
Ee Velthem Watch Co., Waltham, Mass Stud. Pres. 8. 90 |; Ste NH | K-S Her Cha wil | Ste Cuno _ =j=— Gm | | Gui —-|— | Ste . ak ed Hou 
Ren FUEL GAUGE | aor ~~} Ste Wal | Mot-M DR | Cha_ ___ Pre | | Mot-M _ Cas” | Lin ___hin Val Ind | Ind Kok k |— | Buck Buck | K-H Gab 
AC.-AC Spark Plug Co., Flint, Mich | * oat a. caaiiiiecees — TE - 
K-S—King Seeley Corp., Ann Arbor, Mich. | Viking 8 | AC = | ne DR|AC }}¥+£Wil | AC —{VS VS! Duc Gui | —_- = ~i- | Own O 1 Own | MotoW Lov 
Meorp, Long Island Che, Nok eee ts | Whippet 96 A | NE~ No | No Ele | Cha USL | No — | No No | Var Yes | No No | No | No No! Buffalo Mon 
Crosse, Wis — 3 ot- ioe x | Var Yes | Yes No|No |No No ‘K-H Mon 
Bier—Sterling Clock Co., La Salle, ml. | Willys 6-98 B NE  No|Mot-M Yes|Cha USL | Mot-M | 0 | y | 4 
ee ee | Willys 8-80 |NE No | Mot-M ‘Yes | Cha USL | Mot-M__— | Yes ) | Var Yes | Yes No|No ;|No No|iK-H Mon 
Bios Blossom. DeicoFiemy Corp, An- | Willys-Knight 87 | NE No | Mot-M_ Ele | Cha USL | Mot-M — | — Ne | Var Yes Yes No|—~ [No No |iBudd Mon 
a « ty Co.. Holmesbure,| Wimys-K. 6B !NE No! Mot-M_ Ele | Cha USL | Mot-M —| No — | Var Yes! Yes No|No | No No |*Budd Wat 
e ifcne s ce sbdu 2 oe a acca ae - oo —— ——————_ — — —- ES z — eueneepeeiimnneeniontiaie 
Pa ; ee | Windsor 6-69 | Ste — | Mot-M Sha | Cha Nat | Mot-M — | — | Gli JB | JB —|— |i¥es  #¥es jiBudd Lov 
DR —Deico-Remy Corp., Anderson, Ind. Windsor 6-72-77 | Ste —- | Mot-M DR |! Cha Nat | Mot-M — = Yes Yes Gli JB | JB —|— {Yes fYes |* Budd Lov 
Ten —Sennscs ‘Aticansbie nk Co., w.| Windeer 6-08 {Ste —|Mot-M Joh | Cha Nat | Mot-M | Yes Yes; Gli JB/JB —|— |i¥es +Yes |iBudd Lov 
Louls, Mo | Windsor 8-92 | Ste — | Mot- M DR | Cha Nat | Mot-M | Yes Yes ; Gli JB | JB —|— Yes tYes |}Budd Lov 
NE- arth East Appliance Corp, Roches- eee oe ei ( pees 2st we a a a a SS ee a = - — — 
“v1a—Shaler Lock Co., Milwaukee, Wis. eae ae NIS WINDSHIELD WINGS +Extrs ent. 
aa Se *Cigar li vite ea Guane Gee don optional Ditz—Ditzler aurea aren. Mich. Kok-Kokomo Automolve Mfg. Co. “Also using Eat. 
SPARK PLUG cise, and are not standard on all Duc—E. I. du Pont de Nemours & Co., a Sen Se WIRE WHEELS 
AC—AC Spark Plug Co., Flint, Mich mode the names of lighters shown in- Philadelphia 7 : oe Budd—Budd Whee! Co., Detroit, Mich | 
Cha-—-Champion Spark Plug Co., Toledo, O dicate the makes supplied to various car Gli—Glidden Co., Cleveland, O : ; HEATER MotoW—Motor Wheel Corp., Lansing, Mich. 
BATTERY makers Mur—-Murphy Varnish Co., Newark. N. J Gla—Gladiator Mfg. Co., Auburn, Ind Day—Dayiton Wire Wheel Co., Dayton, O. 
Ex -Electric Storage Battery Co., Philadel-| Cas—Casco Products Corp., Bridgeport, Val—Valentine & Co., New York city. Kel—Kelch made by Grand Rapids Metal- K-H—Kelsey-Hayes, Detroit, Mich. 
plia Conn *Various other lacquers used. craft Corp., Grand Rapids, Mich Buffalo—Wire Wheel Corp. of America, 
~ National Lead Battery Co., St. Paul,| GR—Grand Rapids Metalcraft Corp.,Grand Also Gli. *Optional. Buffalo, N. Y. 
ian apids, Mict . . eT oe sta ard eq e Jadillac V-12, * s Is 
Pre-—-Prest-O-Lite Co., Indianapolis, Ind NE North Easi Appliance Corp, Roches- STOP AND PARKING LIGHTS _ paderd cc Godilin ¥-22 “Using both Budd and Kelsey-Hayes. p 
USL--U S L Battery Corp., Niagara Falls, ter, N. ¥ Cor—Corcoran Lamp Co. . - oo +Not standard equipment. a 
NY | Cuno—-Cuno Engineering Corp. Meriden, yie—cincinnati-Victor Co., Cincinnati, 0. Alloy—Steel Spring & Axle Co., Jackson, Using both Kelsey-Hayes and Motor Wheel , 
Wil--Willard Storage Battery Co., Cleve- Conn . » Mich x Corp. 
land. O ’ ae ; . ; de Aga—Federal Pressed Steel Co., Chicago. Bad—Badger Mfg. Corp., Milwaukee. SHOCK ABSORBERS 
+ Var—Various makes—Exide, Willard, Del- SMOKING AND VANITY SETS Gui—Guide Lamp Corp., Anderson, Ind.  Bif—Biflex Corp, Waukegan, Ill, ‘ , —_ 
co-Remy and USL AWS—Art Metal Works. Newark, N. J Hal—C. M. Hall Lamp Co., Detroit, Mich. Buck—See Cen. Gab—The Gabriel Company, Cleveland. 
**Boih Exide and Delco-Remy used. GR—Grand Rapids Metalcraft Corp., Grand Ind—Indiana Lamp Corp., Conuersville, Cen—Central Brass & Fixture Co., Spring- Hou—Houde Engineering Corp., Buffalo, 
HEAT INDICATOR | Rapids, Mich. ind. field, O. Also makers of Buckeye bumpers. a. ie ’ 
AC --AC Spark Plug Co., Flint, Mich. | Lin—Linden Ryan—Ileo Sales Corp., DetToit CG—CG Spring & Bumper Co., Detroit. Lov—Delco Products Corp., Dayton, O. 
Molt-M—Moto Meter Gauge and Equipment | VS—Van Sicklen Corp.. Eigin, Ti. Sto—-Stover Signal Engineering Co., Racine, Eat—Eaton Axle & Bumper Co., Cleveland. Mon— —aeses Auto Equip. Mfg. Co., Mow-! 
Corp., Long Island City, N. ¥., and La! Tern—Ternstedt Mfg. Co., Detroit, Mich Wis. Gen—General Spring and Bumper, Detroit. roe, Mich 
Crosse, Wis. | Cuno—Cuno Engineering’ Corp., Meriden, JB—The Jno. W. Brown Lamp Mfg. Co., N-M—New Method Sales Co., Allegan, Mich. Wahl—Wahi Co., Chicago, Ill. 
Ste—Stewart-Warner Speedometer Corp, | Conn. Columbus. O. Ste—Stewart-Warner Speedometer Corp., Wat—John Warren Watson Co., Philadel- 
Stec—Sterling Clock Co., La Salle, Ill. *Var—Various makes. —Woodlite, Ltd., Los Angeles, Cal. Ohicago. phia. 
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Heflin Defeated: — 
Roosevelt Wins: 
Democratic Landslide! 


But the elections were held last week. The 








people made their decisions last week. Returns 
are in. Even the stock market acted up on the 
election news—the dav after election. net the 


week after. 


And so with news of the automotive industry. 
What happened last week was published in 
Automotive Daily News in its issues of last week. 
Here are some of the important news items and 
features that Automotive Daily News sub- 


scribers received last week. 





Improved Chevrolet at lower prices. Preliminary 
announcement and full description, including all 
prices. 


Details and lower prices of the 1931 Franklin. 


First publication 9 months’ registration figures of pa: 
senger cars and trucks, © 


Complete report of convention of National Tire Dealers 
Association. 


American Bosch and Robert Bosch plan merger. 
White adds two new buses. 
October car registrations from Illinois. 


October report of Philadelphia jobbers. 





A. P. I. meetings program. 


M. E. ie me: S. P, A. I : a 3 
, . atest develerr ots in machine tools, shop equipment, 
DUAL SHOW ISSUES -: eve in op eqi 


November 13th, 14th, 15th, 17th, 18th 





That service, and much more—swift, accurate, 


Every jobber in the country, whether 
he attends the meeting or not, will complete, means reader interest unequaled by 


receive these valuable numbers. 


Big distribution at the Cleveland Show 


and Convention. No extra charge for It means a big advantage to advertisers whose 
selected distribution. 


any other paper in its class. 


copy is made visible by being adjacent to this 





valuable news. 


‘ Learn more about the advantages of this respon- 
Automotive aily CWS . . 
* sive medium that will help you to sell more 


. Mer. GRAYBAR BUILDING, NEW YORK CITY i . . - ; vain 
Pere fF goods, get more dealers, spread your good will 
ESTERN OFFICE Detnoss arr. ; ee See : e : 
Willard Mi a i a Building” : Graybar Buhdin ; 


Chicago, 1. Detroit, Mich. New York Ci city th ro ughout th e 1 n d ustry . 








a 
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and better ‘Tie Rod 
7 Automatic avd Concentric 














Every day more engineers are learning about this new and 
better tie rod. Here, for the first time, is a tie rod so 
designed that the ball is on centre for all time. No amount 
of vibration or wear can get it out of order—and it is 
completely automatic in take up. 


J 


An important feature of this new tie rod is the wedge-shaped 
sleeves, which automatically take up, and keep the AUTO- 
WEDGES: Hardened —circu- BALL SEATS: Hardened— CENTRIC absolutely quigt and safe. 


lar—straight on the outside cover 90% of the ball—never 





SEF os change position in relation to ras IR nn . ° ° 
tapered Ge Re laste, Ont the ball. Seats are cylindrical, Because the AUTOCENTRIC never wears out, if period- 
side diameter to fit bore of the not tapered, and are inter- z . i 7 a 

socket—are interchangeable. changeable, ; ically lub ricated, IC entl rely does away with shimmy 


ordinarily caused by wear. 


Write us for more infromation. 


OLUMBUS 





. 
SEATS AND WEDGES ASSEM- SOCKET ASSEMBLY: Complete A U T O p A re T S 3 O M r A N 
BLED: The cylindrical ball assembly shows simplicity, 
seats are tilted and fit the compactness, automatic take- COLUMBUS, OHIO 
taper of the inside of the up, scientific soundness and creeped 


wedges. absolute dependability. Division of The Electric Auto-Lite Company 


